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HE public officials and commercial bodies of Charleston, 

S. C., accepted in a proper spirit the suggestions made 

by the National Board of Fire Underwriters concerning the 
defects in the fire protection of that city and the remedies to 
be applied, and it is now claimed that all the recommenda- 
tions looking to the improvement of the fire department and 
the water supply have been carried into effect. In addition, 
the National Board’s building code has been adopted. The 
City Council is now asking the insurance companies to give 
recognition to these improved conditions by granting a re- 
duction of one-third in the premium rates charged in that 
city. If the facts warrant such action, the underwriters will 
doubtless concede a fair reduction in rates, as it is their policy 
to thus encourage the improvement of risks and the minimiza- 
tion of the fire hazard. It is to be hoped that other cities also 
will seriously endeavor to materially lessen the fire danger 
within their limits, in which movement they will receive the 
active co-operation and assistance of the fire underwriters. 





()** of the first fruits of the movement looking to more 

equitable taxation of insurance companies is a com- 
munication addressed by Commissioner Julian and Deputy 
Commissioner Sexton, of Alabama, to the heads of the muni- 
cipal governments in that State. The letter shows that the 
cost of doing business in Alabama is very heavy, the average 
income of fire insurance companies in that State being $42,183, 
while the taxes and license fees alone require an outlay of 
about $3929, or 9.3 per cent of premiums. In the case 
of a company writing but $20,000 in premiums, the taxes and 
licenses would be about 18 per cent. As the loss ratio ex- 
ceeded 61 per cent, and commissions and office and other ex- 
penses would probably necessitate the expenditure of 25 per 
cent to 30 per cent more, there appears to be little or nothing 
left from which to provide unearned premium reserve or 
dividends to stockholders. These conditions do not invite the 
advent of new companies; in fact, it is intimated that some 
companies already operating in Alabama are likely to with- 
draw unless a more favorable basis of taxation is adopted. 
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The Insurance Department suggests the taxation of premiums 
by municipalities upon a percentage basis as being more 
equitable than the present flat-rate system, and this is un- 
doubtedly true. We should go further, however, and advo- 
cate the entire elimination of municipal taxes. The State 
taxes and fees, on an average, amount to more than two per 
cent of premiums, which is certainly sufficiently onerous ; and 
if the municipalities hesitate to give up their present system, 
or to do away entirely with their local taxes or fees levied 
upon insurance interests, the State could well afford to agree 
to divide a portion of its tax receipts among the cities and 
towns in proportion to the premium receipts therein, with 
special recognition of places maintaining fire departments and 
water works. Such action would indubitably improve the 
insurance facilities in the State. 





HE annual session of the International Congress on 
Tuberculosis will convene in Washington on Monday 
of next week. Delegates are present from every civilized 
country and from nearly every State in the Union, and this is 
regarded as the most important gathering the Congress has 
ever held. Reports will be received from numerous organi- 
zations, and complete statistics presented regarding the prog- 
ress made here and abroad in combating the “great white 
plague,’ as consumption is termed. For many years the medi- 
cal profession has been studying the disease, in conjunction 
with the health officers of different cities, and effectual means 
have been reported for restricting its ravages. The best 
method of enforcing the preventive measures recommended 
is the principal question to be discussed. Municipal govern- 
ments, various organizations, representatives of school sys- 
tems, labor unions, etc., will be heard on special dates set 
aside for them. The Congress and its several branches will 
be in session until October 1oth. One of the chief objects of 
the Congress is to spread broadcast a full knowledge of the 
danger the public is exposed to, and to present the preventive 
measures in such manner as to attract the attention of all, 
especially those who are improperly lodged in unsanitary 
surroundings, the breeding-places of consumption. 





UNDERWRITING AND INVESTMENT PROFITS AND 
LOSSES OF FIRE COMPANIES IN _ 1907.* 
OLLOWING a year of phenomenal, perhaps unprece- 
dented, loss, the fire insurance companies transacting 
business in the United States had an unusually good year in 
1907, so far as their underwriting results were concerned, 
although their investments showed net losses of more than 
one-half as much as their underwriting gains. 

Giving consideration to the 121 companies operating in 
Connecticut, whose respective transactions in 1907 are sum- 
marized in the accompanying table, it is learned that their 
aggregate underwriting profits last year were $23,739,842; 
but their losses through their investments beyond their in- 
come therefrom, largely due to shrinkage in market values, 
amounted to $12,377,412, thus leaving but $11,362,430 as the 
net available earnings of the year. The foreign companies’ 
net remittances to their home offices amounted to $6,374,- 


* Copyright, 1908, The Spectator Company, New York. 
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! 
| 
} Ratio Net) Ratio 
| Losses and Net Increase Decrease Losses | Expenses 
| Premiums | Underwriting | Underwriting | Underwriting | Earnings 4 Dividends in in Incurred 
Name ANp LocaTION oF CoMPANyY. | Earned in Expenses Profit in Loss in from | Incurred in Net Net to Pre- | to Pre- 
1907. Incurred in 1907. 1907. Investments | 1907. Surplus | Surplus miums miums 
1907. in 1907. | in 1907. | in 1907. Earned | Earned 
t in 1907. | in 1907. 
. : | 8 $ $ $ 3 3 % % 
Aachen and Munich, Aix-la-Chap., Germany) 970,019 815,464 LS: 2 ere —88,498 §—30,649 re 42.3 41.7 
MN MENON 555 aisigo wisn co cnvscndss00s] 6,661,346 5,676,010 985,336 | _—....... —920,803 is 3 711,467 49.5 35.7 
Agricultural, Watertown..................-.| 1,424,933 "249,240 oS eee 8,128 50,000 ae) wa: 40.5 47.0 
ee cies casts echnns PA 280,24 266,349 1380 | «...... 3,309 | eae 7,797 | 54.2 40.9 
Alliance, Philadelphia*..................... 646,815 594,733 S202 | lan —49,689 | =... CY 2 ee 56.9 34.9 
| 
NN, MORIN S505 oo sigs bin sis incisisieone ae] 2,843,989 /a ) ff ere 78,046 325,724 109,573 oO 2 ere 47.0 55.7 
American Central, St. Louis.............../ 2,178,014 2,022,570 165,444 | ssi... a ee —162,576 of re 247,132 52.7 40.1 
Assurance Co. of America, New York......| 182,195 155,116 Cf re ae, rT 3,662 59.8 25.3 
Atlas, LS ae es 1,526,461 1,352,975 173,486 | —....... 7,988 9224,600; ......... 43,126 47.6 41.0 
Ben Franklin, Allegheny...................| ; 403,117 ge ee ,090 32,000 = (fl 53.0 46.1 
Boston, Boston*. SERES REA ie Hae PSS Cue 0% b | 2,331,733 1,984,422 347,311 —151,704 200,000; ~—........... 4,393 50.7 34.3 
British America, Toronto, Can.*............ | 1,865,470 1,486,878 | —s....... 40,554 poe ft) oseene 7,741 68.5 40.3 
Buffalo Commercial, Buffalo...............| 329,978 312,387 17,591 10,059 i Cg rr 53.0 41.6 
Buffalo German, Buffalo......... ee ite 615,732 537,439 78,293 18,960 60,000 7 err 44.7 42.6 
Caledonian, Edinburgh, Scotland........... 1,362,357 1,137,519 224,838 — 48,956 uv) 2 res 61,593 43.6 39.9 
Caledonian-American, New York........... 10,895 4,381 oo 5 ener J Ger iio) i sere sneis 40.4 
Calumet, Chicago... .. 6. oc cc cscs ccsncecs oe 207,951 219,824 | i ...... 11,873 24,405 a—130,000 W42502 | wees 48.1 57.5 
Camden, LE, A eee 1,004,859 970,856 34,003 | _—........ 24,689 40,000 ree 55.2 41.4 
Capital Fire, Concord... 1.212.222.1007 0 5) 4,738 385,842 > i reais —3/373 10,000 | Be 55.3 39.9 
Citizens, St. Louis®...22222770 22200220220] 458,956 412/429 46,527| 1... 10405} eee | rr 51.9 37.9 
} 
City of New York, New York............. 256,353 258,574| —...e 2,221 Ce Ta ee 89,805 | 51.2 49.6 
Cologne Reinsurance, Cologne, Germany.. .. 1,030,734 985,415 = 12,833 SS re 16,864 60.9 34.7 
Commerce, Albany. SAG ay A 250,21 239,396 ere — 4,381 i oer 13,564 51.8 43.8 
Commercial Union, London, Eng.*.........| 4,127,950 3,071,461 1,056,489 |  _....... —264,132 $510,663 on 2 rere 43.7 30.7 
Commercial Union Fire, New York......... 267,411 14,42 Saeee | swlasee —23,318 p-4,000 | By ~~ ate 46.4 33.7 
Commonwealth, New York................. 369,257 301,547 7,710 | ss... 81,730 50,000 | 99,440; =... 41.0 40.7 
Concordia, Milwaukee.................... 818,746 807,142 bo 2 eer 46,421 24,000 | 94,025 | eee 47.9 50.6 
COMMNICINEE, TEREIIIEG 5 6 ois. s'5 6s bo 0b pe oe v0.0 3,502,344 3,118,282 384,062 | _—_....... s —67,973 120,000 | 196,089 | _—........... 47.8 41.2 
Continental, New York....................| 6,385,226 5,312,308 1072918 | ...... —1,548,125 449,935; ...... | 925,142 | 45.7 37.6 
Cosmopolitan, New York..................| 571,033 a) i ee 76,858 S200 | oes P| estes 68,598 60.0 53.4 
County, Philadelphia...................... 327,945 le 9,334 — 12,169 2g ere 53,503 55.6 47.1 
Delaware Fire, Dover.....................- 292,064 355,464 | ~—......... 63,400 —15,317 10,000 ooo 88,717 88.2 33.5 
Delaware, WRMNIMNIA 5.5 6.5 o¥-o55cccdisccest 1,019,129 926,841 92,288 | ss cc aaee — 33,470 OO) hie 105 44.8 46.0] 
Detroit F. and M., Detroit®...............| 555,61 542,160 CS eer 59,815 i ieee t+.  ‘esesee 57.6 39.9 
Dame, GROOMERS. 5. ooo ics cs ccc es | 363,314 Sf 181,008 2 ES A ee 93,466 76.1 73.6 
Dutchess Fire, Poughkeepsie............... 349,034 318,740 2 eee ee —25,746 | _—..... Se ere 56.3 34.9 
Magie Fire, New: Vortk.......65 010. 00000e0. 484,650 614,303 | _......... 129,653 —121,635 | a—80,000 | _s....... 171,288 64.4 62.2 
Equitable F. and M., Providence*.......... 806,334 757,583 |S i er. — ih ISS) en core 13,672 52.4 41.4 
oe ces Meee a 524,267 666,381 | _........ 142,114 —EEEe | 8 => eeepessf costes 198,298 63.9 63.2 
Fire Association of Philadelphia, Philadelphia 4,014,066 3,557,889 oy ee 147,476 | 250,000 | i es 49.6 39.0 
Firemans Fund, San Francisco*............ 2,885,528 2,698,265 187,263 | 106,928 | _—_......... a) eee | 52.3 41.1 
Firemens, Newark.............. 1,489,515 ,189,951 299,564 | 75,740 150,000 71S ere | 42.4 37.4 
Franklin Fire, Philadelphia. 933, 826,531 107,075 | 18,278 | ,000 OA ore | 45.1 43.3 
German, Pittsburg........... ee Fe 657,495 623,390 34,105 | 41,983 | 33,000 43,088 ee We 2 | 47.7 
German-Alliance, New York............... 557,390 488,029 69,361 | —136,187 48,000; ~~... . ss 114,826 55.2 32.4 
German-American, New York.............. 6,252,525 5,652,286 600,239 | Sse —865,312 450.000; —_............ 715,078 | 51.4 38.9 
Germania Fire, New York...... 2,645,375 2,328,322 317,053 | cate —355,049 | 120,000; —............ 157,996 | 43.8 44.2 
Girard F. and M., Philadelphia. 713,158 bY eer | 53,073 —11,631 ae 154,704 51.4 56.0 
Glens Falls, Glens Falls.................-- 1,632,822 1,451,603 Ss ere | 73,620 60,000 TOUR |. nacuws 44.7 44.2 
Globe and Rutgers, New York.............| 3,167,910 2'745,958 ee | —457,073 eae 155,121 | 61.2 | 25.4 
Granite State, Portsmouth, N. H........... 477,614 483,114] =... | 5,500 | 802 16,000; ...... 20,698 | 59.0 42.0 
Guardian Fire, Pittsburg.................../ 457,670 473,240;  ....... 15,570 | —13,908 Mee | css eh 39,155 52.9 50.5 
Hamburg-Bremen, Hamburg, Germany...... 1,682,351 1,519,435 oS | i rere —45,421 to 13,980 49.4 | 40.9 
Ne ren 147,477 144,302 S| AS ose | eT. ects Ph  Wieionece 7,282 55.8 | 41.9 
Hanover Fire, New York.................. 2,259,976 2,050,877 209,099 [sarees | —140,210 100,000 re ae 31,111 48.6 42.0 
Hartford Fire, Hartford....................| 18,549,818 12,081,380 1,468,438 | —.......... —641,897 | 385,000 441,541) ...... 50.8 38.4 
SR aaa eee 9,972,159 448,92. 1,523,284 | —......... | —1,628,378 600,000 | —_..... .... 705,144 45.6 | 39.1 
Indianapolis Fire, Indianapolis.............| 343,960 | 59,800} = } 15,900 yk i re oo. 2 rc 55.7 | 48.9 
Ins. Co. of North America, Philadelphia*. .| 7,721,600 | 7,222,196 499,404, ~—........ —107,104 360,000 See 57.3 | 36.2 
Ins. Co. of the State of Pa., Philadelphia..| 421,972 | 494,775 | | 72,803 | —11,089 ge ee 83,892 | 66.3 50.9 
| | | 
efferson, Philadelphia*....................| 791,414 oy) 7 ers 35,302 | —8,775 | er 64,077 | 47.5 | 56.9 
w Union and Crown, London, Eng......| 384,193 290,964 Tl re | —55,743 | , ok re 64,220 | 31.2 | 44.6 
Liverpool and London and Globe, Liverpool] 7,537,984 6,360,121 Rt? i ee | c—92,336 | ib ek’ i re 201,836 49.4 | 34.9 
London and Lancashire, Liverpool, Eng....| 2,299,054 | 1,799,984 499070; ws... | 104,321 4654470 ite 259.727 | 39.4 | 38.9 
London Assurance, London, Eng.*,g........| 2,851,072 | —1,926,201 nee | —37/691 Mavs) lose 34553 | 43.2 | 38.7 
Mechanics and Traders, New Orleans*..... 467,492 431,531 3 ee | See eats SO905 | wavacie 53.5 | 38.8 
Mercantile F. and M., Boston.............. | 133,684 138,992 | =... 5,308 | 5 re 37,945 34.6 | 69.3 
Michigan Commercial, Lansing*............ 671,465 685,989 | ~—s........ 14,474 | | rs RE Oe 52.4 | 49.6 
Michigan F. and M., Detroit............... 503,424 428,217 (i eee | 10,558 24,000 | 61,765 41.5 43.5 
Milwaukee Mechanics, Milwaukee.......... 1,390,835 1,279,180 ee 229 ,000 | 46,884 43.4 48.6 
Nassau Fire, New York...................! 588,025 ee 25,048 —44,203 Cl ree 89,251 64.0 40.2 
National Fire, Hartford.................... 5,272,095 4,561,347 ce! eer —325,529 110,000 | eee | 45.7 40.7 
National, Pittsburg..................0.0.05] 453,417 461,922; ...... 8,505 76,615 56,000 | of | 44.9 56.9 
National Lumber, Buffalo.................. 173,833 163,210 Uy) 3 en —10,960; =... Y seeecrate 337 | 47.0 46.9 
National Union Fire, Pittsburg............. 1,292,245 1,251,208 41,087 | aoe —8,698 30,000 | St re | 49.2 47.6 
| | 
New Brunswick, New Brunswick. . 330,761 335,193 | _—.......... 4,432 —17,090 | Sore 31,517 | 46.1 55.2 
New Hampshire Fire, Manchester. 1,959,832 1,676,417 | 2 ree —117,495 | 100,000 | CSOme t © sancas 47.6 37.9 
Newark Fire, Newark............ i 316,377 Dy ie ee, 1,500 17,941 A ee 8,559 | 51.8 49.6 
Niagara Fire, New York.......... aed 3,024,230 2,591,281 432,949; ...... —518,067 150,000 | Sin... 235,118 45.6 40.0 
North British and Mercantile, London, Eng.| 4,302,486 3,385,498 916,988 | _....... —303,327 9602,457 Meet. ween 40.2 38.4 
North British and Mercantile, New York.. .| 254,371 167,107 TE oe —133,434 20000; ~—s........ 66,170 25.2 40.5 
North River, New York.................0. 1,457,475 1,390,122 67,353 {| Si... ee. —19,878 35,000 HATS) cee 54.7 40.6 
Northern, London, Eng..................0: 2,834,803 2,363,151 hf ee —72,055 210,334 189,263 | _—......... 45.5 37.8 
Sh Fae 258 466,135 \ eee —30,206 17,500 | ss. wa ees 22,583 49.3 45.6 
Northwestern National, Milwaukee*......... 1,667,541 1,453,156 ie ee —54,771 120,000 39,614) ee 35.5 51.6 
Norwich Union, Norwich, Eng............. 2,049,906 1,918,358 oh) ee —20,492 9348,433 | Sia. 237,377 49.5 44.0 
Re 196,629 errr 77,078 —457 eee 85,535 58.9 80.3 
Orient, Hartford........... 1,237,301 1,070,289 WTSI} lasses —70,710; ...... | eee 46.1 40.4 
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UNDERWRITING AND INVESTMENT PROFITS AND LOSSES OF FIRE INSURANCE COMPANIES IN 1907—Continued. 



























































| Ratio” Net} Ratio 
Losses and Net Increase Decrease Losses 
Premiums | Underwriting | Underwriting | Underwriting Earnings | Dividends in in Incurred | Incurred 
Name AND LocaTION oF CoMPANY. Earned ‘in Expenses Profit in Loss in from | Incurred in Net Net to Pre- | to Pre- 
1907. Incurred in 1907. 1907. Investments | 1907. Surplus Surplus miums miums 
1907. in 1907. | in 1907. in 1907. Earned | Earned 
t | in 1907. | in 1907. 
3 $ $ $ } $ 3 % % 
Palatine, Londen, A ee eee at 1,486,613 1,219,553 Ch er —47,980 | ek > | 48,892 | 43.2 38.8 
Pelican, New York.. actdntatsaie' 5,701 286,965 ci. ft re Gee | aeceas OO Rees 55. 38.5 
Pennsylvania Fire, Philadelphia. Neecves@eacee 3,083,590 2,748,539 pt) eae —7,898 | 115,000 pS §2.9 36.3 
Phenix, Brooklyn... Resaeceer as 6,177,897 5,386,111 ye | re ie —1,195,148 | rt 4 rere 703,362 52.7 34.5 
Phoenix, Hartford.. ee 4,440,332 3,753,726 686,606 |  ...... —293,202 | 246,360 v7 | een 44.0 40.5 
Phenix, London, E tte se 2,425,146 2,180,355 yi eee —75,827 | WSC 2. . «<<: 84,107 51.9 38.0 
Providence Washington, ‘Providence*. Brienne es 2,207,143 2/010, 793 pd rere —167,184 | =... err 53.8 37.2 
Prussian_ National, Stettin mane eens 873,955 815,188 fo | ar ey —10,143 | CO ee | 1,876 50.3 42.9 
Queen, New Yor! Ae 3,959,995 3,500,194 ry rrr —241,270 | 100,000 tf 48.8 39.6 
Reliance, Philadelphia. . 705,585 a OO ee 7,380 —10,955 | | See eee 39,335 54.0 46.9 
Rhode Island, Seasiiacs.. a aarates 116,696 118,608; .|..... 1,912 7 i aes CT” | 45.6 56.0 
Rochester German, Rochester. . Reewcane ke tens 1,184,004 1,107, 660 (. > rrr 5,468 | 37,500 S|) | eee 48.3 45.2 
Royal, Liverpool, Eng. Beene 8,495,392 6,397,504 pi 3 | ree —424,410 | 575,614 1,097,864} _—........ 43.8 31.5 
Royal Exchange, London, ‘Eng.. Saeaies 1,309,207 1,227,305 OS” —9,743 | it | a re 251,613 46.3 47.4 
St. Paul F. and M., St. Paul*.. 3,526,488 3,247,816 ZIGGIES | vanes 28,926 | 50,000 , | ir: 54.7 37.3 
Scottish Union and National, "Ediabur, Scot. 1,978,693 1,741,203 SE ne wxs —55,713 420,598 1 iy) rae 50.6 37.4 
Security, New Haven*. 1, 129,106 1. 143, | a Sere 14,344 —67,786 | | aa 112,130 51.8 49.4 
| 
Shawnee, Topeka. . Bilewets eristicncdecea 998,881 1,016,551) ...... 17,670 67,025 30,000 | eer 46.0 55.0 
Southern, New Orleans*.... 699,834 (i | eee 28,051 27,774 ii | ee 16,277 57.7 46.2 
Spring oo Philadelphia. 1,551,038 1,464,676 eee —95,680 7 7 | eee aor 33,318 | 55.5 38.9 
Springfield » Springtield, Mass... 4,484,381 4,106,398 ih —438,349 | 200,000; —s......... 260,366 49.3 42.2 
7 rabidly a : 126,110 107,071 1) See —11,376 | eS ee eee 13,71 56.3 28.5 
Sun, London, Eng. . 2,671,894 2,356,678 t,o ee —42,785 9164,634 Sl ree 46.2 41.9 
Svea, Gothenburg, Sweden. 694,170 "601,131 | —19,014 34,850 | err 43.0 43.6 
Teutonia, New Orleans* 789,817 743, 175 46,642}  ...... 488 | ,000 co i | nee 57.4 36.6 
Union, Buffalo.......... 186,838 207083| ...... 20,245 12,790 | | wee 19,455 58.3 52.6 
Union, —- 623,795 676,740 | 2. 52,945 et ea! (eee 59,936 58.9 49.5 
United Firemens, Philadelphia.............. 605,734 565,666 ree 12,086 40,000 5) re 50.7 42.6 
Walla Walla, Walla Walla, Wash..... 22... 89,8 145,875| 56,045 SD ace ow nuance 56,515 | 17.6 | 144.7 
Westchester Fire, New York.. er eCcey 2,443,560 2,178,248 MEMNP) kia —279,127 Pr, tl ee 103,815 49.7 39.4 
Western, Pittsburg. . UR reer erces 401,579 95,735 | ees 25,993 18,000 weet) ~<a... 52.3 46.2 
Western, Toronto, Can*.. 2,269,440 2,242,578 pt eee 50,494 §--39,477 iS | erie 62.5 36.3 
Williamsburgh City, Brooklyn. . 1,303,754 1,242'316 ret) | —319,845 | ee 308,407 42.9 52.4 
Totals, 1907 (121 companies)............| 217,278,134 | 193,538,292 | 423,739,842 | —....... —12,377,412 $13,600,389 |  ...... $2,237,909 49.2 39.8 
Totals, 1906 re companies)............| 202,814,322 | 314,265,561 | °...... 111,451,239 12,138,776 |ht—65,204,880 |  —........ | 134,107,583 | 114.9 40.1 
Totals, 1905 (113 companies)............] 191,229,661 | 171,681,248 | 19,548,413 | ==... 13,706,438 | 13,513,451 | 19,741,400; ...... 51.6 38.1 
Totals, 1904 (106 companies)............| 181,187,316 | 191,164,069 | =... $9,976,753 18,043,6 4,495,34 it" 67.2 38.2 
Totals, 1903 (107 companies)............| 171,622,404 | 155,366,952 | 416,255,452 | ...... 4,072,754 $9,485,977 | 410,842,229; ...... 49.7 39.6 
Totals, 1902 (107 companies)............| 155,257,275 | 150,568,073 | $4,689,202 | si... 10,569,987 $8,724,507 | 6,534,682, ...... 56.0 41.0 
Totals, 1901 (115 companies)............| 141,974,851 | 151,821,589 | =... | +9, am, = 14,654,636 5,798,998 | —...... $991,100 66.6 40.2 
Totals, 1900 (124 <a. - icccesce nef ROGABESES | MOAOAT | sg... | $6,98 13,927,553 1703079 i | ae 65.8 39.3 
Totals, 1899 in companies)............| 124,274,687 | 137,729,030;  ...... | ig ie 343 13,429,310 ee reer $6,363,666 70.6 40.2 
Totals, 1898 (127 companies)............| 122,826,159 | 121,518,181 $1,307,978 |... 14,126,437 | $9,634,032 $5,800,383 |... 60.0 38.9 
Aggregates, 10 years (av. 117 companies).| 1,641,889,657 | 1,728,064,082|  § ...... | $86,174,425 | 102,292,108 | At11,890,081 $4,227,602} ...... d105.2 








* Transacts both fire and n marine insurance. 
minus depreciation in security values, etc. 
holders. 6 Includes $5,000 placed in contingency reserve. 
$10,000 increase in office building sinking fund. 


 Mesine business included herein. +t Net. 


¢ Includes ‘‘ 
g Including both fire and marine branches. 


§| The amounts for foreign companies in dividend column represent net remittances to or (—) receipts from home offices. 
stecks written down re sinking 
A In 1906, contributions to surplus, and receipts from home o 


ses), plus appreciation or 
a Paid in by stock- 
emiums for ten years. ¢ Includes 
ces of foreign companies, aggregated 


} Interest and other income from investments (less real estate ex 


fund.” d Ratio of losses and expenses to 


$72, 569,778, with dividends and remittances aggregating $7,364,898. Includes $10,000 placed in contingency reserve. 


276—a very small proportion of the total sum received in 
1906 from their head offices to meet San Francisco confla- 
gration claims ; while, after allowing for $130,000 paid in by 
stockholders, and $25,000 placed in contingency reserves and 
sinking funds, the amount disbursed as dividends by the 97 
American companies was but $5,093,154. In ten years the 
tabulated American companies paid for dividends, and the 
foreign companies remitted to their home offices, a total of 
$84,459,859; but an aggregate sum of $72,569,778 was con- 
tributed by the stockholders of American companies and 
received from the home offices of foreign companies, making 
the net result as shown in the table. The record for the last 
decade of an average number of 117 companies, including 
the most prominent institutions operating in the United 
States, is, in brief, as follows: 


Investment earnings, ten Underwriting loss, ten 
WERE pécan secebaenews $102,292,108 | years ............--- $86,174,425 
Contributions of stock- | Dividends paid, ten years, 
holders, etc., 1906, in- | including net remit- 
cluding net receipts | tances to foreign com- 
from foreign compa- | panies’ home offices... 84,459,859 
nies’ home offices..... 72,569,778 | Net increase in surplus, 
| CO Weare... 22. cscs 4,227,602 


$174,861,886 | $17 4,861,886 
The figures representing the business of 1907, shown here- 


with, indicate that 90 companies out of 121 made an under- 
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writing profit, but the majority of them apparently lost 
money on their investments. Those carrying securities 
quoted on the stock exchanges suffered heavily in this re- 
spect, but if they still retain their former holdings, the buoy- 
ant market of the present year bids fair to restore practically 
all of the apparent losses. On the other hand, the fire losses 
in the United States and Canada have been exceptionally 
heavy thus far in 1908, so that the chance of closing the 
year with as good an underwriting result as in 1907 is very 
slender. 

Taken altogether, the lot of the fire insurance stockholder, 
as disclosed by the accompanying exhibit, has not been a happy 
one during the last decade. In consideration of assuming 
risks approximating two hundred billions of dollars, the 
stockholders have had a net return of less than $12,000,000, 
or not quite three-fourths of one per cent upon the premiums 
earned. In the eight years prior to 1906—the year of the 
San Francisco conflagration—only about sixty per cent of in- 
vestment earnings were used in paying dividends (underwrit- 
ing earnings having been practically nothing in that period), 
while some $40,000,000 were added from the same source 
to surplus funds, which helped materially in paying confla- 
gration losses. Virtually all of the large-sized fire insurance 
companies usually earn sufficient upon their investments to 
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not only pay their dividends to stockholders, but to add con- 
siderably to their surplus; and their entire underwriting 
profits—when there are any—are thus available for the 
strengthening of their financial position. This is plainly a 
most desirable course, viewed from the policyholders’ stand- 
point; and the insured should be willing to co-operate in 
every way to the building up of the institutions upon whose 
ability to pay heavy losses in an emergency his own solvency 
may come to depend. For this reason, if for no other, the 
policyholder is, or should be, interested in the welfare of the 
companies in which he is insured, and should be willing to 
pay a fair rate of premium in order to help assure the ability 
of the companies to meet every loss claim in full under any 
conceivable circumstances. To this extent, at least, both 
insurer and insured are harmonious in their desires—both 
wishing the companies to be kept in such sound financial con- 
dition that there shall be no question as to their loss-paying 
ability; and to this end every effort should be put forth to 
bring about a reduction in the fire waste of the country. 
This is the only way in which the cost of fire insurance can 
be materially lowered, and the latter is an achievement which 
would be welcomed by underwriters as well as by the 
insured. 





LIFE INSURANCE. TOPICS | 





IN AND ABOUT NEW YORK. 


The Life Asociation of America has changed its name to the Union 
Insurance Company of New York. 


Henry D. Lindsley, president of the Southwestern Life of Dallas, 
Tex., has been spending a few days in New York after a trip through 
the country, during which he visited many company head offices. 
He reports that business is very good with the Southwestern, the new 
issues ranging between $600,000 and $800,000 each month. A very 
satisfactory statement may be looked for at the end of the year. 


President Arthur G. Langham of the Provident Savings Life was 
prevented from returning to New York last week owing to the illness 
of his wife. An operation for appendicitis was performed on her on 
Monday the 7th inst., and her speedy recovery is looked for. 


BOSTON AND VICINITY. 


Attorney-General Malone of Massachusetts has just rendered an 
opinion on the question of certain contracts of disability insurance 
which the Aitna Life, the Travelers, and the Columbian National 
Life desire to issue in connection with their life policies. These com- 
tracts are similar to those which the Supreme Court recently decided 
should not form part of a life insurance policy. The Attorney- 
General says: 


In my opinion the proposed disability contracts are clearly dependent 
upon the original life policies. This being so, it follows that they 
are not “separate and distinct” policies, because their enforceability, 
as a practical matter, depends wholly upon the vitality and existence 
of the life policies in connection with which they are to be issued. 
In my opinion the disability contract is not a separate and distinct 
contract unless “it is complete in itself” and capable of being enforced, 
whether there be a contract of life insurance or not. This proposition 
alone disposes of the question under discussion. 


The Massachusetts Insurance Department has been advised that the 
fidelity and burglary business of the 7Ztna Indemnity Company in this 
State has been reinsured in the Massachusetts Bonding Company. 
The plate glass business of the company was recently reinsured in 
the American Bonding Company. 
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NOTES "FROM PHILADELPHIA. 


The Philadelphia Life has organized a city department through 
which business may be received from brokers as well as regular agents 
in Philadelphia, and is offering an exceedingly attractive brokerage 
contract, either with or without renewals. 


The Philadelphia Casualty Company has secured the services of 
J. J. Sheridan, who was in charge of the health and accident depart- 
ment of the United American Insurance Company previous to its 
reinsurance by the General Accident. 


The alterations and improvements to the building, 415-417 Walnut 
street, recently purchased by the Travelers Insurance Company, are 
rapidly nearing completion, and it is expected that the building will 
be ready for occupancy next month. 


On Friday last representatives of the various surety companies 
met at the Bellevue-Stratford Hotel, to try and arrive at some 
uniform basis for the handling of court bond business. 


As an illustration of the possibilities for great success in the 
insurance business for those who are intelligent and tactful, the case 
is cited on the street of a gentleman who early in the year found 
that the manufacturing concern with which he had held a fair-paying 
position so long had been obliged to go into the hands of a receiver. 
Thrown on his own resources he decided to enter the insurance 
business as a temporary makeshift. To his ‘surprise and profit he 
corralled $200,000 of life business alone in the first eight months of the 
year, and his friends predict that he will reach the $250,000 mark 
before the end of the year. 


THE MIDDLE STATES. 





Death of Israel C. Pierson. 

Israel C. Pierson, actuary and associate editor of the American Un- 
derwriter, died on September 10, after a stroke of apoplexy. Mr. Pier- 
son had been ill for two weeks. He was born in 1843 and had engaged 
in life insurance work practically all his life. He began actuarial work 
with the Equitable Life and later became actuary of the Washington 
Life, from which pcsition he resigned in 1905. Mr. Pierson was corre- 
sponding member of the Institute of Actuaries of France and of the Bel- 
gian Association of Actuaries. He had also served as secretary of the 
Actuarial Society of America and as its president in 1903-1905. He was 
also president of the Internaticnal Congress of Actuaries in 1903. 


THE WEST. 





The Great Western Life Insurance Company. 


The above-named company, which has been in the hands of a receiver 
since May last, has been turned over, by order of the court, to a re- 
organization committee, composed of stockholders and policyholders of 
the company. It will be remembered that the court ordered the receiver 
to advertise the assets of the company for sale, and two reputable com- 
panies bid for them. The court refused to approve of these bids, as the 
reorganization committee offered better terms. The following letter to 
policyholders explains the present situation: 


To our Policyholders:—The Great Western Life Insurance Company is 
now reorganized upon a plan approved by the Federal Court as shown 
in its decree of August 27, 1908, handed down by Judge Smith Mc- 
Pherson. This order was granted on the petition of stockholders and 
holders of so-called annuity certificates who believed in the future of 
the company and demonstrated their faith by putting up sufficient money 
to make good all impairment of the company’s capital, pay its debts 
(including $53,500 approved death claims), and give it a surplus to work 
on. This achievement against tremendous odds proves that the com- 
pany is owned by men who are determined to protect your contract. 

With the approval of the court, the following gentlemen, all of whom 
are financially interested in the company, have been selected as di- 
rectors: George Stevenson, Jr., banker and merchant, Waterville, Kan.; 
James Chappelle, proprietor Copeland Hotel, Topeka, Kan.; W. T. Kem- 
per, vice-president Commerce Trust Company, Kansas City, Mo.; Edw. 
T. Schermerhorn, merchant, Wilson, Kan.; F. M. Pearl, attorney and 
president of Life and Annuity Society, Hiawatha, Kan.; George E. Mc- 
Ininch, secretary Combe Printing Company, St. Joseph, Mo.; P. H. Rea, 
miller and merchant, Marshall, Mo.; J. J. Heim, capitalist, Kansas. City, 
Mo.; J. H. Harris, postmaster Kansas City, Mo. 

The Commerce Trust Company, one of the largest financial institutions 
in Kansas City, has been selected by the court as the financial agent of 
the company, assuring not only prudent management, but sound financial 
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backing and eliminating forever any connection with the former man- 
agement of this company. 

From the above you will readily see that it is to your interest to pay 
your premiums as they fall due and keep your policy in force. 

Yours very truly, 
GEO. STEVENSON, JR., President. 

August 28, 1908. 

W. P. Kemper was appointed by the court as financial agent and di- 
rected to pay all adjusted death claims and all other creditors whose 


claims are properly approved. 





The Peoples Life Insurance Company of Chicago. 

The Peoples Life Insurance Company of Chicago completed its organi- 
zation September 7. The capital of $100,000 is fully subscribed and paid 
in and the company will commence business at once. The new company 
will assume the business of the Peoples Life Assurance Society, amount- 
ing to about $1,000,000, the latter having been a stipulated premium 
company with its rates on the 3% per cent American standard. The 
officers are president, E. A. Nelson; vice-president and secretary, Fre- 
mont Hoy; treasurer, M. L. Nelson. The foregoing and C. O. R. Sta- 
beck, L. T. Hoy, U. S. Marshal, Dr. A. M. Markle, B. A. Wilson, A. C. 
Osborn and Clarence F. Hoy constitute the directorate. Dr. R. H. Carr 
is medical director and Dr. Clinton Hoy will be local examiner. 

The Peoples Life will issue all the standard forms of policies on both 
the participating and non-participating plans and will enter half a dozen 
Western States at once. R. R. Longenecker will be manager of agencies. 





~The United States Annuity and Life of Chicago broke all its records by 
writing $504,000 new business in August. 

—The Reliable Life of Indianapolis has issued a new line of policies upon a 
34% per cent basis and all non-participating. 


—Van B. Lady of Omaha has been appointed superintendent of agencies at 
the home office of the Michigan State Life, under Director of Agencies Frederick 
Apps. 

—Paul L. Woolston, insurance examiner, actuary and accountant, of Denver, 
was married on Augst 31 in Chicago to Miss E. Mildred Trueblood, formerly of 
Denver. 


—The International Life of St. Louis, Mo., has elected the following officers: 
J. L. Dabler, president; Preston P. Shaw, vice-president; Harry M. Rubey, 
Macon, Mo., treasurer; Bailey Wilkinson, secretary. 


—The Wisconsin National Life began business on September 12 with $100,000 
cash capital and a net surplus of $25,000. About $1,000,000 of non-participating 
insurance is now on the books. George M. Paine of Oshkosh is president; Buel 
T. Davis, secretary, and Willis Palmer, actuary. The company’s headquarters 
are at Oshkosh. 


—Zeno M. Host, formerly Insurance Commissioner of the State of Wisconsin 
for two terms, one of the best-known men in the insurance business, has been 
appointed director of agencies for the United States Annuity and Life of Chicago. 
For the past eighteen months Mr. Host has had charge of the field force of the 
Knights of Pythias, during which period the agents under his management 
placed seventy-two million of insurance. 


—John T. Buford, who sold a large amount of stock of the Central Life 
Securities Company, has been in Chicago lately in the interest of the stock- 
holders. The Central Life Securities Company and the Republic Life were con- 
cerns in which the Rhodus Brothers were interested. Speaking of these matters, 
Mr. Buford is quoted as saying that there was received for Central Life Securi- 
ties stock, in cash and notes, $1,362,000, at an expense of $517,000, leaving a bal- 
ance of $845,000. Of this amount the notes constitute $443,000. If they should 
never be collected there would still be a cash balance of $402,000. Supposing 
that the cost of the receivership should be $50,000, there would be about $350,000 
in cash which could be turned over to the Republic Life. Its capital of $100,000 
is already deposited with the Illinois Insurance Department, leaving about $250,- 
000 for net surplus. 

—July and August, as a rule the dull vacation months with the life insurance 
fraternity in general, proved to be the two best months of this year for Oregon 
Life. The paid-for business now on the books for this year is far ahead of 
what this company accomplished during 1907, and indications are that the 
general increase for the year will be at least twenty-five per cent. The remark- 
able record of an entire absence of death losses during the past two years is 
being maintained. The interest earnings on the funds of the company show a 
material increase. The general prosperous condition of Oregon Life has enabled 
the company to declare handsome dividends to its policyholders, being a general 
average of fifteen per cent on ordinary life policies. Residents of Oregon are 
giving Oregon Life most loyal support, and it will probably again show the 
largest inerease of any of the life companies in business gained for the year, 
the same as it did in 1907. 


THE SOUTH. 


—_—_—_—— 


—The Standard Mutual Life of Durham, N. C., has filed articles of incorpora- 
tion at Raleigh. 

—The North Carolina Insurance Department is examining the Industrial Life 
and Health Insurance Company. 

~The Commonwealth Life of Louisville has filed an amendment to its charter 
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increasing its capital stock from $200,000 to $500,000 and reducing the par value of 
each share from $100 to $10. 

—The license of the Mutual Benevolent Association of Meridian, Miss., has 
been revoked by the Insurance Commissioner. 


—E. C. Elmore, Superintendent of Education for Spartanburg county, South 
Carolina, has accepted the position of agency superintendent with Chas. P. 
Ligon’s general agency, the South Carolina department of the Security Mutual 
Life of Binghamton, N. Y., and, after January 1, 1909, will travel over this ter- 
ritory appointing and supertising agencies. Mr. Elmore is very well known in 
his territory, and the appointment is a good one for the Security Mutual. 





MISCELLANEOUS LIFE NEWS. 


PAYING THE MONTHLY BILLS. 

The Problem of Investing Lump Sums by Women—Dividing 
an Annual Income by Twelve is Unsatisfactory—The 
Widow’s Protection Should be in Line with 
Her Financial Education—The Life Insur- 
ance Ideal is Pure Protection— 

How it Can Best be Met. 


Our old-time friend Richard Jones was a most methodical man in 
every respect. If he laid out a plan of operation in connection with 
his business or his domestic affairs he was careful to see that no 
contingency was unprovided for, while, if an obstruction appeared in 
his path, he was not satisfied to merely go around it, but removed 
it entirely. He applied the same process to his financial affairs, be- 
ginning with the time he earned his first dollar; and when his income 
reached the dignity of being paid monthly, there was never any doubt 
in his mind as to its disposition. 

The evening of pay-day was one of the most delightful of the 
month. After dinner he and his good wife sat down to plan the 
outgo for the ensuing thirty days. First there were the bills for 
household expenses incurred in the preceding month to be met, often 
accompanied by a friendly discussion as to the possibility of re- 
ducing them, or on occasions when an increase in salary became 
effective the pleasure was theirs of providing for some increase in 
their style and mode of living. Next came the apportionment of the 
wife’s allowance for the month for her personal use, and then the 
corresponding fund for the husband. Of the remainder a part was 
set aside to meet the premiums on his life insurance policies when 
they became due from time to time, and the rest went to swell the 
savings’ account. By the fifth of every month all bills had been 
settled, and monetary matters did not concern either of them again 
until the next pay-day. 

As stated, a part of Jones’ income each month went to the pay- 
ment of life insurance premiums, and as his methodical bent ex- 
tended to the unknown future, when his wife and children might be 
deprived of his services as breadwinner, he saw to it that the amount 
of insurance carried would, when invested at a conservative rate of 
interest, bring in the same income as he devoted to purely family 
support while living. To the average observer it would seem that 
Jones’ plan was an ideal one, inasmuch as he not only took first-rate 
care of his family while living, but made good provision for them in 
the event of his death. And yet there was a flaw in the structure— 
although not through any fault of Jones. 

While still in the very prime of life Jones was stricken with pneu- 
monia and died, leaving to his family the priceless heritage of a good 
name—the recollections of a loving husband and father and an ap- 
parent sure provision for their future in the shape of a goodly sum 
of money realized on his life insurance policies. If, while living, he 
had ever thought of the benefits to be derived from his life insurance 
it had doubtless been with the idea of the major portion of the fund 
being used to produce income, and that the principal would not have 
to be touched for many years. His wife, as we have seen, had been 
carefully trained to keep within her monthly allowance, but when as 
a widow she suddenly came into possession of a large sum in ready 
cash which had to be invested so as to provide a steady income for her 
needs, an entirely new problem presented itself. She was unfamiliar 
with investments, although an admirable manager of funds entrusted 
to her for a month’s support of her family. In consequence she fell 
an easy prey to those who promised her large returns, failed to see 
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that the greater the rate of interest offered to her the less was the 
security back of it, and in the short space of three years following 
her husband’s death all the insurance money had vanished. 

The above is not a hypothetical case, but a story from real life, 
which can doubtless be duplicated in the experience of hundreds of 
life insurance agents. In such cases life insurance fails of its true 
mission—the complete protection of the home. If a man while living 
invests his spare funds himself without consulting his wife, why 
should he expect her, without any knowledge of the subject, to profit- 
ably invest the large sums coming to her on his death from his life 
insurance? She undoubtedly would be wise enough to continue any 
investments he might leave, but the bulk of the estates settled shows 
little but the proceeds of life insurance, and, besides, no man yet ever 
failed to make some bad investment. A large sum of money placed 
in the hands of either man or woman ignorant of the investment of 
funds is almost sure to be dissipated within a comparatively short 
time. 

Some few years ago a number of life insurance companies recog- 
nized the weak spot in life insurance protection so far as beneficiaries 
were concerned, and made provision for paying the proceeds of the 
policy in annual instalments, either for a series of years or so long as 
the beneficiary survived. This was a step in advance, but did not go 
far enough. It prevented the possibilities of bad investments on the 
part of the beneficiaries and insured them a steady income for a long 
period of years, but did not allow for lifelong habits of monthly pay- 
ments of expenses. Under the lump-sum plan the beneficiary is con- 
fronted with the investment problem, while under the annual-instal- 
ment plan there is the danger of spending all the instalment in the 
early months of the year and having to subsist from hand to mouth 
thereafter until the next instalment becomes due. 

Mrs. Jones was trained to settle her accounts monthly, and had her 
husband been sent on a trip abroad occupying a year or more she 
certainly would not have wished his employer to give him a year’s 
salary in advance so that he might be sure that the household was 
provided for. Now that Mr. Jones has gone on a journey from 
which there is no return, his widow would materially appreciate a 
stipulated monthly income, and thereby suffer no interruption in the 
mode of living to which she had become accustomed. Life insurance, 
while invaluable to all classes of people, is an absolute necessity to the 
great middle classes of salaried and professional persons whose 
savings, as a rule, seldom~exceed what they pay in life insurance 
premiums, and who, apart from industrial policyholders, form the 
great bulk of premium payers. This class cannot be adequately pro- 
tected by lump-sum insurance, or even annual instalment forms, for 
the reasons explained above. The widows and orphans of this class 
need to be assured of a constant supply of cash month by month, so 
that all worry as to the future is eliminated. 

The Prudential Insurance Company of America has wisely compre- 
hended this great need, and is now ready to furnish the purest life 
insurance protection in the form of a monthly income policy. As 
these policies mature in the coming years by death or termination of 
the endowment period, on the first day of each month checks will go 
to the beneficiaries from the head office, forming a constant reminder 
of the forethought of the husband and father. Beneficiaries under these 
contracts will not have to worry as to where the money is to come 
from to pay the rent and the monthly bills, nor will they run the 
risk of losing all or any part of the insurance protection provided for 
them. Innumerable arguments can be advanced in favor of this form 
of pure protection, but everyone can pick them out for himself from 
the experience first related in this article. Its advantages are apparent 
at first glance, although it may not be amiss to sum them up, as 
described by the company, as follows: It provides actual support for 
dependents; protects them against their own mistakes: accomplishes 
the true purpose of insuring; encourages thrift and economy, and also 
preserves and protects the home. 

The monthly income policy is not entirely a new idea, for it has 
been offered in the past, though by weak concerns and at unscientific 
rates. Such a plan needs unquestioned financial strength behind it, 


and the fact that the great Prudential is issuing these contracts now 
is an assurance equal to that of the stability of the United States 
government or the Bank of England. Soon monthly checks from 
that company will be seen in every section of the country, and will be 
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instrumental in keeping hundreds of widows and orphans from de- 
privation of the comforts of life. 

The Prudential Monthly Income Policy is issued on the whole-life, 
limited payment life and endowment plans, and provides a monthly 
income of from ten to five hundred dollars, in such amounts as are 
multiples of five, for twenty years. At a slight increase in premium 
the monthly income may be made to continue for life. The premium 
rates are based on a monthly income of $10.00, which involves the 
payment of $2400 in twenty years, and costs no more than would 
$1754 payable in one sum. The provisions and conditions of the con- 
tracts—which are non-participating—are as liberal as modern practice 
will permit of, and in line with the other contracts of the company 
which are so well known throughout the country. 

In the monthly income policy the Prudential has a contract which 
makes a direct appeal to the intelligence of every salaried man, and it 
is a foregone conclusion that they will be applied for in large numbers. 





CONVENTION OF CANADIAN LIFE UNDERWRITERS. 





A Good Programme Arranged—Many Interesting Papers Read— 
Encouraging Outlook for Association Work. 


The Life Underwriters Association of Canada met in convention at 
Quebec on September 16, and will remain in session to-day. The pro- 
gramme of the convention was printed in a recent issue of THE SPEc- 
TATOR. Addresses of welcome were made by Hon. Sir George Garneau, 
mayor of Quebec, and J. B. Morissette, president of the Quebec associa- 
tion. President H. C. Cox, in his address to the convention, spoke of 
the campign carried on in Canada and the United States in the interest 
of life insurance men and against obnoxious legislation. The president 
expressed the opinion that the effect of this campaign upon the situation 
in Canada should be rather for good than otherwise, since it indicates 
the tendency of the large body of public opinion, strengthened by the 
experience of the past two years, towards a lessening of restrictive 
measures, and we are, to this extent, under obligation to our brothers 
of the National Association, to whose unremitting effort is due whatever 
progress has been made. The association has been doing a good work 
and a realization of the possibilities of association has manifested itself 
among the members. While Canadian life underwriters are fortunate in 
that the baleful influences of rebating are not so prevalent among them 
as in some other sections, President Cox urged that the association 
take a firm stand against the evil. He spoke of the success which the 
“Membership” and ‘‘Essay’” competitions had met, and is hopeful that 
another year a much keener interest will be taken in this competition 
upon a realization of the avenues opened by it for research and original 
thought upon subjects intimately connected with the life insurance 
work. President Cox concluded his address with a reference to the transi- 
tory period through which life insurance has passed during the past two 
years; of the very important part the agent plays in the sphere of life 
insurance, and of the limitless field, of which no man may see the 
horizon. 

Among the addresses on the programme are “The Necessity for, and 
the Duties of, the Actuary,’”’ by P. C. H. Papps, A. I. A., F. A. F., actuary 
of the Mutual Benefit Life of Newark, N. J.; ‘‘The Relation of the Agent, 
the Medical Examiner and the Medical Department of a Company,” by 
L. Goldman, A. I. A., F. S. S., managing director of the North American 
Life of Toronto; “Industrial Insurance,” by D. G. C. Sinclair, superin- 
tendent of the Metropolitan Life at Quebec. 

Among the five-minute papers was one by F. J. Parkes of Sherbrooke, 
Que., on ‘‘The Science of Approach.” M. Monaghan of Quebec spoke on 
“The Policyholder and his Rights,’’ in part as follows: 


The policyholders in Canada to-day insured in the legal reserve com- 
panies number about one-half million. They are the centripetal force 
about which directors. officers and agents revolve. In the not distant 
past these policyholders were, as far as the management was con- 
cerned, to a certain extent at least, a negative quantity; uitlander in 
their own country, nay, in their own society. The Royal Commission 
has performed for all present and prospective policyholders of Canada 
an eminent service, the extent and magnitude of which it is difficult to 
estimate. No better investment of $100,000 was ever made by any Parlia- 
ment of Canada than that expended on the Insurance Commission. They 
exposed to the naked eye the wrongs, the dangers and the defects in 
the companies. * * * 

The panacea of all the ills they exposed in their investigation was, 
they stated, to be found in the better representation of the policyholders 
in the boards of directors. None will dispute in theory the policyholders’ 
right to exercise a paramount influence in the management of the com- 
pany, but the methods recommended by the Commission, if carried out 
in practice, would be fatal to the best interests of the insured. They 
recommended, for instance, the practice of universal suffrage, if I may 
use the expression, restricting it to the insuring world; but if universal 
suffrage has been the bane of good municipal government, how much 
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more deleterious would it not be for the government of a life insurance 
company? 

E. E. Boreham’s article on ‘‘Competition—its Effect upon the Agent,” 
brought out this thought: 

There are two kinds of life insurance agents—the still-hunter and the 
fighter, and of the two, I prefer the former, for he gets his business 
quietly closed, and is away with it before the other agents know any- 
thing about it. The fighter stirs up all the agents for miles around, and 
not only runs the risk of losing his case to a more successful rival, but 
most certainly brings about delay in the closing of the business, and 
every insurance man knows that delays are dangerous. I believe in 
getting there first, and thus avoiding competition, but I also realize 
full well that this is not always possible, and therefore competition is 
a condition that will be met with and every agent must prepare for it. 
Competition is described as: 

“The act of seeking or endeavoring to gain what another is endeavor- 
ing to gain at the same time.’”’ ‘A trial of skill proposed as a test of 
superiority or comparative fitness.’”’ Competition inspires energy, initi- 
ative, resourcefulness, knowledge, confidence, power. Energy is essen- 
tially a part of competition, for what man enters into the race and 
hopes to win without exerting his energies? 

Initiative—for he must be sure his statements are interesting and 
original ones, so as to arrest and hold the attention of his hearer. Re- 
sourcefulness—to bring about the much-desired interview at the most 
opportune time, and to present his case in the most attractive way. 
Knowledge—of his company, its past and present history, its different 
plans of insurance and the conditions of every contract, and, also, what 
is perhaps more important, that knowledge of human nature that is of 
such help in the life of a salesman. Confidence—both in the company he 
represents and in himself, so that he imparts a feeling of confidence to 
the man he is addressing and makes him feel that he is dealing with 
one who thoroughly believes in what he is trying to sell. And, finally, 
the power—the mental power—to bring the business to a close at the 
psychological moment and get the signature and the cheque for the 
first year’s premium. I believe that competition brings out all these 
qualities in a man, and therefore makes him better able to deal with 
cases that are not in competition. 

* ok * * * 

Therefore I would say encourage competition, competition with your 
prospect and with yourself, for it must of necessity broaden your mind, 
enlarge your powers and make you better fitted for the noble and glo- 
rious calling of a good, honest, hustling life insurance agent. 


E. R. Machum of St. John, N. B., read a good paper on ‘Possibilities 
of Development in the Agent,’’ in which he emphasized the importance 
of knowledge, concentration, pluck and work. W. J. Marquand of 
Halifax, in his paper on “Life Insurance Success—What Constitutes it,’’ 
said in part: 

What constitutes success in life insurance? This is about as complex 
a question as that of what constitutes the ideal husband and wife. But 
all questions have an answer. Broadly stated, success depends upon in- 
tegrity, in the first place, natural adaptability, technical education, pa- 
tience, tact and judgment, and last, but not least, persistency and 
perseverance. This is a good deal to expect in one man, but they are 
all necessary and should be cultivated. So will a man’s success and rise 
in the profession follow. 

It has been the practice for persons who have failed in other pursuits 
to turn to life insurance work as a sort of makeshift while awaiting, 
Micawber-like, for ‘‘something to turn up,’’ but like Goldsmith’s man 
“who came to scoff and remained to pray,’’ many have found their life’s 
work where self-directed efforts failed to discover it; and while this is 
true, it should be, as no doubt it is, the exception. 

Success in writing good business for his company means success for 
the solicitor also, who, by developing those qualities necessary to secure 
good business, naturally becomes interested in the various phases of 
human nature, and he is daily undergoing a course of technical training 
that prepares him fer the more responsible duties of supervision, direc- 
tion and management. This is the educative part, and as we learn so 
shall we succeed. Natural adaptability, technical education and in- 
tegrity, therefore, are the three great essentials, and cannot fail to 
make for the abundant and pronounced success of the man with these 
qualifications who adopts life insurance as his life’s work. 

As the success of the company depends upon its representatives, it is 
highly important that the latter bring to their work the best that is in 
them, and I cannot conclude more appropriately than by quoting Pope’s 
lines, which are peculiarly applicable to the life insurance agent: 

“Know, then, thyself; presume not God to scan; 
The proper study of mankind, is man.”’ 


N. H. Bastedo of Toronto read a paper on ‘Our Opportunities,’ in 
which he said: 


After thinking the matter over carefully and from my own experience, 
I have come to the conclusion that a successful life insurance solicitor, 
from a financial point of view, will do far better than any other class 
of salesman. For instance, the ordinary commercial traveler receives 
grom $1000 to $2000 per year, and a few of the best men receive as much 
as $3000, but there is no possibility of increasing this income or of making 
it permanent. The great advantage in our profession is, that we are able 
to build up year by year an ever-increasing renewal income, so that in 
our advanced years, should we be unable to secure business ourselves, 
we will probably have a renewal income sufficiently large to not only 
support our families, but also to pay a younger man a substantial 
salary to take our place in the field, which is only fair to ourselves and 
the company. Another great opportunity we all have, is the possibility 


of running across a large risk now and again, say $50,000 or $100,000, and 
as you all know, the first year’s commission on such an amount makes 
a very substantial nest egg, to say nothing of the renewals to follow. 
And, gentlemen, with this great and growing country of Canada at our 
backs, and our merchants and manufacturers becoming more wealthy 
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every day, we can all look forward to securing a number of large policies 
in the days to come. 


In concluding his paper on ‘‘The Obligation of the Agent to the Pro- 
fession,’” J. O. McCarthy of Toronto said: 


Let us realize, gentlemen, that our competitors are men; let us intro- 
duce into our work only men of character and intelligence, then let us 
treat the business fairly; let us treat one another fairly; let us treat 
newcomers as gentlemen should be treated. Then let the companies 
give care and attention, that those in their employ and coming in as 
well as the public may regard the whole institution of life insurance in 
its broad and humane sense. Then will men in the great gulf stream of 
life insurance realize that they are in a profession among professional 
men and the fulfillment of their admitted obligation may be safely left 
to the Creator’s gift of a conscious manhood and the exceptional indi- 
vidual who will not respond will be tossed about and washed aside as 
driftwood upon the great current of life. 


The convention closes to-day with a banquet at Lake St. Joseph. 





FRATERNAL LIFE INSURANCE LAW CHART. 


Analysis of State and Territorial Laws Pertaining to Fraternal 
Beneficial Societies. 

Lee W. Squier of Philadelphia, chairman of the committee on juris- 
prudence of the Associated Fraternities of America, has brought up to 
date the very valuable compilation in chart form of State and Terri- 
torial laws pertaining to fraternal beneficial societies. Eighteen columns 
are given in the chart covering the following topics: benefits permitted; 
witbdrawal equities; beneficiaries outside of immediate family; require- 
ments for admission and fee; requirements as to minimum rates and 
reserve; final date for filing report and fee; annual license required and 
fee; examination by Department and cost; taxation; Departmental rul- 
ings receivable; provisions for incorporation; service of process return- 
able and year of enactment. The chart is so arranged that every item 
referred to above may be promptly discovered in any particular State. 

Mr. Squier, the compiler, is’ particularly well qualified for the labor 
involved in such a chart. He has been Officially connected with the fra- 
ternal insurance movement for some sixteen years, was one of the 
founders of the Associated Fraternities of America, has served as presi- 
dent of that body, and for six years has been chairman of the com- 
mittee on jurisprudence and legislation. Officers and others identified 
with fraternal societies may therefore use this chart with full confi- 
dence in its accuracy. 

“Analysis of State and Territorial Laws Pertaining to Fraternal Bene- 
ficial Societies’ is handsomely printed on a sheet capable of being hung 
conveniently on a wall and sells at $2 per copy. All orders should be 
addressed to The Spectator Company, sole selling agents, 135 William 
street, New York. 





Dividends in 1907. 

Bearing in mind that the competition between companies nowadays 
centers largely on the comparison of net costs, which net costs depend 
on the dividend returns, a handbook showing the latest dividends paid, 
giving the information as to net cost in a comparative form, and em- 
bracing all the important companies, is an indispensable part of the 
equipment of an up-to-date agent. A publication that fully meets this 
want is ‘‘Annual and Deferred Dividends, 1908,’’ issued by The Spec- 
tator Company of 135 William street, New York. The price is $1.50 in 
red leather. To facilitate fair comparison, a statement of the reserve 
basis employed by the companies is given in each case, and, what is very 
important, directions are given as to how to use figures contained in 
the book and how not to use them. The fieldman who conscientiously 
interprets the figures given in the light of the explanation which pre- 
cedes them, will find them a valuable aid in the pursuit of his canvass.— 
Life Insurance Independent. 

This publication also gives for a large number of companies the annual 
dividends being paid in 1908, besides those of 1907. It is the most com- 
prehensive work on the subject yet published.—[The Editor.] 





—President Paul Morton of the Equitable Life was recently a visitor in Port- 
land, Maine, where he was the guest of Franklin H. Hazelton, Maine manager of 
the company. Mr. Morton was royally entertained, and time was found for 
numerous addresses by members of Mr. Hazelton’s staff and by Secretary Will- 
iam Alexander of the Equitable Life. 


—The Associated Fraternities of America will hold its next. annual convention 
at Omaha. At the meeting held in Chicago this month the association elected 
the following officers: President, J. C. Root, Omaha; vice-president, E. W. 
Donovan, Detroit; secretary and treasurer, Capt. C. H. Robinson, Washington, 
D. C.; executive committee, the above officers and Frank P. Tyler, New Haven, 
Conn.; Robert Rexdale, Rock Island, Ill., and Past President Thomas B. Han- 
ley of Des Moines. President Root is sovereign commander of the Modern 
Woodmen of the World. 
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New Form for Savings Banks. 


Objections have been made to the life and annuity contract issued 
under the savings bank insurance law of Massachusetts, which pro- 
vides that in case of the death of a policyholder on attaining age sixty- 
five, and after receiving the first annuity payment of $100, no further 
payment would be made, while if the policyholder had died the year 
previous the beneficiary would have received $500. To offset these ob- 
jections Actuary Hunter of the Massachusetts Insurance Department has 
prepared a new form of policy, under which the beneficiary will receive 
$500 in any case, and a slight increase has been made in the rate to 
cover the additional benefits. 





—R. D. Schaefer, formerly superintendent of the Metropolitan at Hart- 
ford, has been offered an assistancy in his old district, Morrisania, New 
York. 

—As business conditions improve, follow up more closely the lapses. 
With re-employment comes a desire to replace the discontinued in- 
surance. 

—James Griffith, independent assistant superintendent of the Metro- 
politan in Sioux City, Iowa, has been promoted to a district in San 
Francisco. 

—Agent W. I. Jones, of the Life Insurance Company of Virginia, at 
Petersburg, has been appointed assistant, succeeding Assistant Schoen- 
thall, resigned on account of ill health. 

—R. O. Dunkum has been promoted to the superintendency of the 
Hartford (Conn.) district of the Metropolitan. Mr. Dunkum was agent 
and assistant in East Liberty, Pa., and made a good record there. 


—Superintendent James S. Holmes of the Germantown (Philadelphia) 
branch of the Metropolitan recently gave his men a very enjoyable out- 
ing at Collegeville, where the day was spent in games and general 
festivities. 

—The Colonial announces the following field changes: Claude G. Ot- 
well has been appointed manager at Middletown; Charles M. Ramp, as- 
sistant at Harrisburg, has been appointed manager at Lancaster, and 
George Salinger appointed assistant manager at Harrisburg. 


—It is said that the people of the United States expend about $15,- 
000,000,000 annually; of this, $533,077,447 was paid to old line companies 
for life insurance in 1907, showing that of the total amount of money 
expended a very small portion goes for insurance, and therefore the 
field is still broad and fertile. 

—‘‘Haste is not the shortest road to independent thrift, any more than 
greed is akin to a square deal. The young man who judiciously invests 
in sound life insurance not only buys immunity from doubt about the 
security of his investment, but also gives evidence of that prudent fore- 
thought that makes him a safe man to trust.’’ 

—Assistant C. W. Kolb, of Muncy (Williamsport district), of the Pru- 
dential, has been promoted to the superintendency of a new district of 
division K at Lancaster. Lancaster was recently an assistancy in the 
York district. Mr. Kolb has been with the company since 1897 and has 
made an excellent record. His promotion has been well earned. 

—At a meeting of the Williamsburgh staff of the Colonial, held Sep- 
tember 4, Assistants Cole, Doran and Murphy, respectively, challenged 
Assistants Goetz, Strunk and Miller for increase from the writings of 
September 7, 14, 21 and 28, and for ordinary placed from September 4 to 
October 17. Individually, Assistant Miller challenges any assistant in 
the service, ‘“‘best two out of three,’’ for any period up to the year end. 


—F. H. Hazleton of Portland, Maine, presents the following argument 
in favor of frequent and persistent canvassing: ‘‘Once there was a girl 
who had two suitors; one called once a week and the other once a month. 
The weekly caller married the girl before his monthly rival had fairly 
gotten under way. The moral of this story is, that the frequent caller 
gets what he is after—whether it be insurance applications or the mar- 
riage certificate.” 

—It very often happens that the payment of a claim is the only thing 
which will bring a person to a realization of the fact that insurance com- 
panies exist to pay claims as well as to collect premiums. This point is 
well illustrated by the following extract from a letter received from a 
satisfied claimant: ‘‘Your promptness has strengthened our confidence 
in the company so much that we have increased our policies and also 
secured a new candidate, who before this has had no faith in insurance.” 


—One of the most successful life agents used to clinch his argument 
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by saying: “I want to sell you a piece of property that won’t burn up 
or blow away, on which you don’t have to pay taxes or insurance, that 
costs nothing for repairs, and never depreciates in value.’”’ Then he 
would appeal to the prospect’s pride and love of family by asking him 
if he knew a certain prominent man in town. ‘“‘Do you love your wife 
and children as much as he does? Well, he carries $50,000 in our com- 
pany for their protection.” 

—The man who does not insure his life is not a model citizen, because 
he takes the risk of leaving his family to be a charge upon the State— 
he refuses to unite with other men in a perfectly feasible method of 
preventing it. He is not a model husband, because he is not doing all 
he can to love, cherish and protect the one woman who gave up her 
liberty for his sake, accepting the lot which comes to her as his wife and 
mother of his children. He is not a model father, because he is not 
doing his best to make sure of the support, education and social position 
of his children. He is risking their future upon his chance of living 
until they are grown; if he dies prematurely they will be the losers of 
what he might have secured to them by life insurance.—Buffalo Union- 
Times. 


FIRE INSURANCE TOPICS 


NEW YORK SURVEYS. 


The Exchange at its last meeting voted to make a special order of 
the day at the regular October session, to be held on the 14th, for the 
consideration of the petition of the brokers for the restoration of the 
old rate of brokerage which prevailed prior to July, 1906. This means 
fifteen per cent on risks below Fourteenth street. The petition was 
referred last June to the rate committee, who reported it back to the 
Exchange last week without recommendation, with the suggestion that 
the subject of commissions is not within the legitimate province of the 
rate committee. The truth is that the companies have been afraid to 
come to an open vote on this question, and the original reference was 
only a contrivance to avoid either positive or negative action. The 
vote to consider it next month is only one step nearer a conclusion, 
although we are informed there is no likelihood of an acceptance 
of the brokers’ proposal now. 


The Pittsburg Underwriters made an ineffective effort last week to 
secure recognition from the Exchange, so as to enable the combina- 
tion to appoint an agent in this city. This appeal was again voted 
down. The refusal is based on the restriction in the agreement that 
members may not maintain more than one office. The five Pitts- 
burg companies composing the “underwriters” are already (with one 
exception) represented by individual agents, and the rule of the 
Exchange has been reaffirmed by the latest-refusal. The same course 
has been followed in the case of the Philadelphia underwriters, the 
English-American underwriters, under similar conditions. On this 
appeal the prospective agent of the Pittsburg combination assailed the 
dual representation of several English companies and also of the 
German-American, as well as the course of the Munich and other 
reinsurance companies, which it was said were practically in violation 
of the rules; but the Exchange was obdurate. 

Referring to the Pease & Elliman controversy, in which the North 
British and London are interested, we are informed the arbitration 
committee at a recent meeting refused to change its decision that the 
proposed branch office was not allowable. The next step will probably 
be an appeal to the Exchange. 

The German Alliance and the Pelican both stand by their appoint- 
ment of William Sohmer as city agent, notwithstanding the refusal 
of the executive committee of the Exchange to endorse the appoint- 
ment, so as to qualify Mr. Sohmer to become a member in regular 
standing. The question hinges on the right of this party to act as a 
branch manager and also chief agent in the same office. The rule 
in Brooklyn permits a head office agent to be also a branch agent, but 
it-is denied that that rule applies to New York. 

It is understood that Abraham & Straus are now engaged in settling 
with their customers for losses on furs held in storage. The terms 
are private between the firm and the owners, but it is somewhat 
curious some inquiries are heard by underwriters relative to the 
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amounts allowed by the adjusters on particular garments. This 
inquiry cannot be accurately answered in detail, but in general it is 
stated the answer should be “whatever was claimed by Abraham & 
Straus.” The firm will be fortunate if they escape controversy, and 
already their neighbors insist they found it far easier to settle with 
the underwriters than with their female patrons. 

It is noticeable that among the offers of surplus insurance in this 
market lately there is an increase in the offers on furriers’ stocks in 
cther cities, from which it is inferred fur storage risks are less popu- 
lar than prior to the Brooklyn experience. 

The amendment to the Exchange agreement to permit Brooklyn 
branch offices to write permitted risks everywhere in the city, as is 
allowed in this city, was adopted unanimously at the last meeting, 
and the Brooklyn branch offices are happy once more. But the sus- 
picions of the downtown regular agents in Brooklyn that the rates 
are cut and excessive commissions paid are still rife. How it is done 
without knowledge of the companies is one of the hidden mysteries. 

A query was sent out last week relative to lines written by com- 
panies on contents of the Hotel Astor. The object is only suspected, 
tut as the line is considerable. it is probable many companies will 
answer in the affirmative. 

A prominent fire office was startled last Friday by the return of a 
check signed by a broker for a four-figure sum, which was returned 
by the bank marked N.G. The broker explained that at the moment 
ot the return the account was actually good, and the check had been 
thrown out without notice to the drawer. The bank claimed that the 
only balance they had to deal with was the credit on the opening of 
the bank, and not deposit made two hours later. The matter was 
happily arranged without a scandal, but it leaked out by reason of 
an excited discussion behind the company’s counter in the presence 
of brokers’ assistants—omnipresent placers—who hear every rumor, 
and generally circulate them with additions. 





It is reported a movement is on foot to effect a change in an 
important department of the New York Board by retiring the head 
official on an annual pension. 

Ward & Crawford have been given the New York city agency of 
the Ben Franklin, succeeding Edward Cluff. 


Edward R. Burgess, formerly with the Hanover, and recently of 
Burgess & Thrall, has connected himself with the office of Newman & 
MacBain. 

General Manager E. Roger Owen, of the Commercial Union and 
the Palatine of London, arrived in this city last week on the 
“Lusitania.” 

It is announced that Edward E. Hall of 45 Cedar street will have 
the general agency of the Peoples National of Philadelphia. 

The Underwriters Association of New York State will celebrate 
its twenty-fifth anniversary with a banquet in this city on Novem- 
ber Io. 

In the tabulation of fire insurance premiums received in New York 
city in the first six months of 1908, recently published, the amount of 
$20,925 received by the Prussian National from January to April was 
emitted, the agents having reported same. 

The old joke about writing a dwelling policy “with privilege to 
complete” on a hole in the ground, finds a counterpart in a raid by the 
branch agents on 125th street for a line on a new business block, for 
which an excavation is the only visible sign. 

One of the latest developments of the fires in New Orleans is the 
appearance of a reinsurance form to cover excess losses by single fires 
in that city of over $2500. The form stipulates that the total liability 
of the reinsured company shall not exceed $1,000,000, and no liability 
occurs until a loss of $2500 has been paid. The policy is limited to 
the whole of New Orleans. 


—_—— 


BOSTON AND VICINITY. 


Two prominent and highly respected insurance men have died 
during the past week, William H. Norris, for the past two years 
associated with the office of Dewick & Flanders, who had been in the 
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business forty-five years, and P. E. Eddy, who conducted business at 
40 Kilby street. Mr. Eddy was seventy-eight years old. 

The California of San Francisco has applied for admission to 
Massachusetts. 


CHICAGO AND THE WEST. 


Crossed electric wires are supposed to have caused the fire in 
Armour & Co.’s wool house at the stock yards in Chicago on Septem- 
ber 6. The fire communicated to the fertilizing plant of Armour & 
Co. in the same block. The loss will be heavy; $200,000 insurance is 
involved, $30,000 of which, covering stock in the wool house, is in 
London Lloyds. The line was controlled by Fred S. James & Co. 
Since the occurrence of this fire the placers for Fred S. James & Co. 
lave been on the street covering insurance on some of the Armour 
risks at the yards on which no insurance has been carried. 


W. S. Moran, special agent of the Commonwealth of Iowa, has 
resigned. 

The Western Union has admitted the Sovereign of Canada to 
membership. 

Beginning with September 9, A. Loeb & Sons of Chicago were 
given the sole agency for Cook county of the Southern of New 
Orleans. Loeb & Sons will report direct to New York. 


Edwin C. Lewis. formerly general agent of the Boylston of Boston 
at Chicago, recently died of apoplexy in Washington, D. C. Mr. 
Lewis has been practically out of the insurance business for the last 
fifteen years. 

During the past week a story has been going the rounds of La Salle 
street that a well-known underwriter, who has the reputation of 
doing everything in a systematic manner, wrote a letter to his firm, 
from St. Paul, whither he had gone-to attend the local agents’ meet- 
ing, requesting them to look at his calendar and ascertain whether 
there were any matters requiring urgent attention. On referring 
te the calendar it was found that he had made a memorandum to 
get his hair cut on a certain date. Therefore, the firm wired him 
accordingly. 

The fire-fighting facilities at the south end of Oak Park, IIl., have 
recently been improved by the addition of one hose cart and 400 feet 
of standard hose; also arrangements with the private water company 
te give from 60 to 80 pounds pressure on application by telephone. 


Perry Holmes, for a number of years head examiner in the West- 
ern department office of the Continental at Chicago, is now connected 
with the Western Adjustment and Inspection Company in Chicago. 


William T. Steward of Chicago has a contract with Lloyds of 
London to write peanut wagons under an automobile form of policy. 


Thomas L. Maitland, recently with the Washington Fire and 
Union of Buffalo, has resigned, as of date October 1, at which time 
he will become special agent for the Middle Western States of the 
Sovereign Fire of Canada. 

M. W. Fugit & Co. of Chicago are writing surplus business for 
the Oklahoma Fire of Muskogee. 

The United States Fire will hereafter write surplus business in the 
mountain field through the general agency of Ferris-Conaway- 
Selvach Company at Denver. 


The Sovereign of Canada contemplates entering Missouri. 


The California Fire has been admitted to Missouri, and the State 
placed in charge of General Agent Woessner of Chicago. F. D. 
Hirschberg & Co. are local agents for St. Louis. 


F. M. Fargo has been appointed superintendent of agents for the 
Washington Fire, central department, as of October 1. Mr. Fargo 
was with the United Firemens for the past thirteen years. He 
succeeds T. L. Maitland. 

United States Manager Charles Lyman Case of the London As- 
surance has arrived home on the “Oceanic.” 


The Pacific Coast Fire of Vancouver has appointed C. G. Yates of 
Chicago, vice-president of the Washington Fire, as attorney for all 
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territory in the United States east of the Rocky Mountains. Mr. 
Yates will place surplus lines in the company, and has received a 
broker’s license from the State of Illinois. 





THE WEST. 





Western Union Meeting. 


Interest in the opening session of the annual meeting of The Western 
Union, recently held at Frontenac, N. Y., centered in the new policy of 
fire insurance companies to cultivate closer relations with the public. 
A comprehensive outline of the work was submitted by W. N. Johnson, 
of the Insurance Company of North America, who is chairman of the 
committee in charge of the new bureau of education. 

No action was taken on the proposed change in dwelling-house forms, 
or on the electrical exemption clause. The managers having jurisdic- 
tion in Kentucky decided to establish an advisory rating bureau in No- 
vember covering the entire State, with the exception of Louisville. A 
single proposition submitted for a five per cent increase in commissions 
on a certain class was defeated, in line with the sentiment against 
further increase in expenses. 

Memorials were adopted for the late J. S. Belden of Chicago, and 
Martin Collins of St. Louis. 

Joseph H. Lenehan, of Chicago, Western manager of the Phenix of 
Brooklyn, was elected president of the Western Union; J. A. Kelsey, of 
New York, United States manager of the Aachen and Munich, was made 
vice-president, while John Marshall, of Chicago, manager of the Fire- 
man’s Fund, was re-elected secretary. The next meeting will be held in 
has ever seen, and that is saying much. Senator J. L. Bleakley of Ida 
Philadelphia in April. 





—The Rhode Island Fire has entered Minnesota. 

—The St. Louis Fire is preparing to increase its capital stock. 

—John Andrews, for fifteen years chief of the Cleveland fire department, died 
last week, aged sixty-three years. 

—Governor Hanly of Indiana has called an extra session of the Indiana Legis- 
lature to meet in Indianapolis September 18. 

—There is a movement on foot among the insurance men in Oregon to have 
the deposit law repealed at the next session of the legislature. 

—W. F. Zent has resigned as manager of the East St. Louis compact office, 
and Fred D. Hess, formerly with the reoria Inspection Bureau, succeeds him. 

—C. A. Colvin, who now has the mountain field for the Phenix of Brooklyn, 
will take Indiana October 1, succeeding J. Irving Riddle, deceased. J. W. Bailey, 
assistant secretary of the Freeholders of Topeka, will succeed Mr. Colvin. 

—Mrs. Sarah Luce of the old insurance firm of Luce & Hitchcock, at Alpena, 
Mich., died recently at the age of eighty. She was mother of C. H. and T. M. 
Luce, the former Michigan State agent of the Phoenix of Hartford, and the 
latter of the sprinkler departmenf of the National Fire of Hartford. 

—The annual report of the Chicago, Milwaukee and St. Paul Railway Com- 
pany gives the operation of its insurance department for the year. The details 
are: Cash on hand June 30, 1907, $81,846; premium receipts during the year, 
$161,192; losses paid, $133,136; cash on hand June 30, 1908, $33,383. The guaranty 
fund June 30, 1908, was $1,712,475, an increase of $181,654 over that of a year ago. 

—Newburger & McCormack, room 303 Citizens building, real estate and insur- 
ance, is the style of a new Cleveland (Ohio) firm. Mr. Newburger is a brother 
of J. M. Newburger of Newburger & Co., Chicago, and Mr. McCormack has 
been identified with the real estate department of the Citizens Bank. The new 
firm starts out with the Insurance Company of the State of Illinois, and is 
open for one or two more good companies. Newburger & McCormack control a 
good line of preferred business. 

—D. O’S. Mooney & Co., 171 LaSalle street, Chicago, on another page adver- 
tise surplus insurance. Mr. Mooney has had an experience of twenty years in 
the insurance business, filling every position in that period. His last connection 
was as fire manager of the Federal Lloyds. Now that he has embarked on his 
own account he would like to make connection with two good companies for 
strictly surplus lines. He handled a very profitable class of business aggregating 
$100,000 per annum in premiums in the Federal Lloyds. 





THE SOUTH. 


—The Jakor of Moscow has entered Texas for reinsurance only. 

—The Southern Home of Bartow, Fla., has resigned membership in the 
South-Eastern Underwriters Association. 

—J. A. Parrish of Dallas, Tex., has been appointed special agent of the Georgia 
Home for Alabama, Louisiana and Mississippi, with headquarters at Jackson, 
Miss. 

—F. L. Lockwood, special agent for the North River and Crum & Forster 
companies at Baltimore, is the proud father of twins, a boy and a girl. They 
came as a birthday present on August 17, that being his birthday also. The 
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mother and babies are in perfect health. He hopes to make good insurance 
timber out of this late addition to the fraternity. 


—The Aachen and Munich Fire and the Security of New Haven are entering 
Virginia. This State will be added to the field of D. B. Harris, manager at 
Atlanta. 

—A. A. Willcox, recently connected with the North Carolina Fire of High 
Point, which reinsured, has taken a position as manager of the Homestead Fire 
of Franklin, Va. 

—John Elder of the North Carolina Fire has been appointed North Carolina 
special agent for the John W. Gordon general agency of Richmond, Va., with 
headquarters at High Point. 

—Three New Orleans business men have been indicted by the Grand Jury on 
the charge of arson in connection with the fire in that city several days ago 
which burned over three city blocks. 


—R. B. Dixon has been elected secretary and general manager of the Athens 
Mutual, succeeding A. L. Brooks, who recently resigned to become Georgia 
special agent in the Siebels general agency. 


—It is reported that a number of lumber mutuals which have been operating in 
the vicinity of Nashville, Tenn., have formed a general agency under a salaried 
superintendent at Memphis. Among those in the plan are the Lumber Mutual 
of Boston, Lumbermens Mutual of Mansfield and the Indiana Lumbermens 
Mutual of Indianapolis, all of which were formerly represented in Nashville by 
A. B. Mason & Co. : 


—The Boston Insurance Company has entered the Southwestern field, in- 
cluding the States of Arkansas, Louisiana and Texas, under the management of 
Smith & Cochran. The addition of this valuable company to the already strong 
list of companies represented by the firm named, being nine in number, puts the 
firm in still better condition for giving facilities to their agents than they have 
enjoyed heretofore. The companies represented are as follows: Rochester Ger- 
man, Michigan Commercial, Mechanics and Traders, Old Colony, Concordia 
Fire, American (Newark), Agricultural, National Lumber, and the Boston. 





MISCELLANEOUS FIRE NEWS. 





The Sovereign Fire of Canada. 


The Sovereign Fire Assurance Company of Canada, Toronto, has ap- 
pointed Starkweather & Shepley of Providence, United States managers. 
The Chicago office represents the company for Cook county, while T. L. 
Maitland, on October 1, will assume the position of superintendent of 
agencies for the West, with headquarters at Chicago. The company 
will operate as a member of The Western Union in the States of Min- 
nesota, Missouri and Illinois in the West, while Starkweather & Shepley 
will enter it in more of the Eastern States. Manager Wilson has just 
been in Chicago perfecting his Western arrangements. 

The Sovereign Fire now has a capital of $600,000, which will be in- 
creased to $1,000,000 by January 1, the additional stock now being sold 
by E. O. Runyon, who was in at the birth and sold the original shares. 





Foreign Companies Alarmed Over Conflagrations. 


Charles Lyman Case, United States manager of the London Assurance, 
is quoted as making the following statement on the eve of sailing 


from Hamburg, Germany, for the United States: 


European insurance companies are alarmed over the increasing frequency of 
conflagrations in the United States. As soon as they secured a little money the 
big fires in San Francisco, Baltimere and Chelsea broke out. America’s fire 
roll has placed a heavy balance on the wrong side of the European companies’ 
books. e€ premiums they do get are barely sufficient to cover conservative 
profits obtained when big fires are less frequent. European companies continue 
to operate in the American field because competition over here is so close that 
they hunger for the volume of premiums coming from America. The companies 
are hoping that new building laws, better fire departments and the use of the 
sprinkler system will turn the American situation in their favor. The insistence 
of Americans in putting the earthquake clause into fire insurance policies also 
alarms European underwriting corporations. They consider it an arbitrary prac- 
tice and a violation of the principles of equity. I was more than ever impressed 
during this trip to Europe of the superiority of European building construction. 
The buildings are much more solidly built. Division walls to prevent fires from 
spreading are used more frequently than in the United States. Europe is far 
ahead of us in the substantial installation of electricity. Americans ought to 
think seriously about the fact that any one of their big cities has more big fires 
in one month than London, Paris, Berlin and Vienna have in six months. 





The Insurance Year Book. 


The Monthly Bulletin of the Home Friendly Society of Baltimore has the fol- 
lowing regarding the above well-known publication: 

The thirty-sixth annual edition of The Insurance Year Book has reached our 
office, and we find it more complete than ever. We extend to its publishers, The 
Spectator Company of New York, our congratulations on being able to present so 
complete and valuable a work so early in the year. 

The Insurance Year Book for 1908, fire and marine and life and casualty 
volumes, is a most excellent and reliable insurance compilation, and is always 











lay 


ince 


ring 
- at 


igh 
Fire 


lina 
vith 


ago 


ens 
‘gia 


in 
ied 
ual 
ens 
by 


of 
ng 
the 
ive 
er- 


dia 





September 17, 1908] 


valuable to this Department, being of constant use in the office—W. D. Vandi- 
ver, Superintendent Insurance Department of State of Missouri. 


The Insurance Year Book for 1908, in two volumes, life, casualty and miscel- 
laneous in one, and fire and marine in the other, is more complete than ever 
before and of untold value to insurance officials everywhere. I congratulate you 
upon getting out such an excellent publication—Honorable Frank N. Julian. 
Secretary of State of Alabama. 





—David Hinckley, special agent of the Continental, has been transferred to 
Eastern Pennsylvania. H. A. Miller succeeds Mr. Hinckley in Western Penn- 
sylvaniz. 

—At a recent meeting of the Board of Underwriters of the Pacific it was de- 
cided to restore the old rates in Portland, Ore., as soon as the electric wiring 
complained against has been corrected. 


—Alfred Stone of Providence, R. I., for several years a member of the execu- 
tive committee of the National Fire Prevention Association as the representative 
of the American Institute of Architects, is dead. Mr. Stone contributed much 
valuable work on the committee, and his death is a great loss to underwriters. 
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MISCELLANEOUS NOTES. 


Insurance for Automobiles. 


Owners of automobiles are not usually informed as to the insurance 
of their machines, or what is covered by the policies they may obtain. 
The following circular, issued by a firm of brokers that makes a specialty 
of automobile insurance, while intended to promote their own business, 
contains much information relative to this growing form of insurance 
that cannot fail to be of interest: 





There are three kinds of automobile insurance as follows: 1. Fire. 
2. Liability. 3. Collision. (a) Damage to the car itself. (b) Damage to 
the property of others. 

Fire Insurance—Covers the car wherever it may be (is not like regu- 
lar fire insurance, which covers fire at a certain address only). The rate 
for this insurance is uniform at 214 per cent of the value of the car, 
that is, $25 per $1000. A $4000 car, for instance, costs $100 a year for 
fire insurance. The fire insurance policy also covers against theft of 
any article from the car which exceeds in value the sum of $25. Also 
against damage to the automobile while being transported in any con- 
veyance by land or water. 

Liability Insurance—(Rates for machines used for pleasure in New 
York city and vicinity). A liability policy is uniform in every respect, 
except for the amount charged for the policy. Under it the liability 
company assumes all liability for any injury done to any person for 
which the owner of the automobile is liable, to the extent of $5000 for 
one person injured, and to the extent of $10,000 if more than one person 
is injured in one accident. Liability insurance does not cover property 
or animals. The yearly charge for this policy is based upon horse-power 
of the car insured. The minimum charge is $35 for a 12-horse-power 
machine; any machine of a lesser horse-power costs the same as 12 
horse-power. For each additional horse-power above 12 there is an ad- 
ditional charge for the liability policy of $1, except that for machines 
ranging from 20 horse-power to 38 horse-power it is increased $2 per 
horse-power; 12 horse-power cost $35 (between 12 and 20 horse-power 
add $1 per horse-power); 20 horse-power cost $43; 25 horse-power, cost 
$53; 30 horse-power cost $63 (between 20 and 38 add $2 per horse-power); 
38 horse-power cost $79; 40 horse-power cost $81 (above 38 horse-power 
add $1 per horsepower); 50 horse-power, $91. 

Collision Insurance—This insurance, covering damage to the car itself, 
and also damage to the property of others, costs 2 per cent of the value 
of the car, or $20 per $1000. A $4000 car costs $80. Collision insurance is 
issued only in connection with fire insurance or liability insurance. It 
is not issued unless either one is carried on the car. If desired, instead 
of taking collision insurance both ways, it may be bought either to cover 
the car itself or to cover the damage to the property of others. If taken 
to cover the car itself only, the charge is 1% per cent, and as it may be 
bought both ways for 2 per cent, it is usually taken at the 2 per cent 
rate. Collision insurance, if taken both ways, or if taken to cover the 
car itself, is issued, like fire insurance, for an amount equal to the 
value of the car. For instance, if a man had a car worth $4000, the com- 
pany would not issue a collision policy for $1000 covering both ways for 
$20 (that is, 2 per cent), but the charge for collision insurance for such a 
car would be $80. Also if the owner of a car wishes collision insurance 
covering only damage to the car itself, he must insure to the extent of 
the value of the car, at least 1% per cent, or $60 for a $4000 car. 

Damage to the Property of Others—A form of collision insurance above 
referred to. May be bought separately. May be bought for an amount 
less than the value of the car; $500 costs $10; $1000 costs $15; $2000 costs 
$20. These are very low rates and are given by a company which does 
not issue insurance covering damage to the car itself. Most companies 
charge higher than those rates. 

Names of the Owners of Automobiles Furnished—As a class, the 
owners of automobiles have more money and spend money than 
any other. If you have anything to sell them which they need, they can 
afford to buy. No time is lost in calling on your prospective clients. 
Most of the owners of automobiles are business men and all business men 
carry full lines of insurance. Fire insurance is universally carried, Lia- 
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bility insurance is almost as universally carried by employers. For in- 
stance, no contractor will commence a new job until he has arranged 
for his liability insurance. The same applies to the employers of labor 
in other lines. 

Public Automobiles Have Different Rates—The above rates are for 
machines used for pleasure. Taxicabs and automobiles for business pur- 
poses have different rates, which can only be given when the particulars 
of each case are submitted. 

Canvassing—The object is to have an interview with the owner of an 
automobile and sell him some insurance. There are several answers 
which are given to the agent so frequently that it will be well for him to 
make up his mind what line he will follow when he calls upon such 
a man. 

“Have all Kinds of Insurance”; “Fully Insured’’—These answers are 
usually given in good faith, but notwithstanding that fact, the men 
whom you call upon, in most instances, are not fully insured. Auto- 
mobile insurance has not been placed by specialists; usually a general 
insurance broker has placed the business, and frequently when a client 
of his gets an automobile he goes to him and asks the privilege of in- 
suring it. When he gets permission to do so he naturally thinks first of 
fire insurance, and after learning that the regular fire insurance com- 
panies will not issue a policy suitable for an automobile, he discovers 
that it is insured by marine insurance companies. He learns that the 
rate is $25 a $1000, and perhaps while he is visiting the office, some bright 
clerk tells him that by paying $40 a $1000 he can get a policy covering 
damage to the car by collision. Such companies usually issue policies 
guaranteeing the owner against damage to the car itself and not against 
damage to the property of others. The clerk also tells him that if the 
machine is shipped by land or water it is covered against accidents of 
travel. He also tells him that there is a theft provision in the policy. 

In many instances the general insurance broker returns to his client 
with the above policy and tells him that it covers everything. The auto- 
mobile owner accepts it in good faith and believes his machine fully 
covered. 

The above insurance, compared with liability and damage to the prop- 
erty of others, would seem to be of lesser importance. In either fire 
insurance or collision, the extreme loss which the owner of the car may 
suffer is the value of the car. Liability insurance covers any injury 
which may be done to another person, and collision insurance covers any 
damage to the property of others. Both of these accidents are not lim- 
ited in the amount for which the owner may become liable. He might 
injure a $10,000 man, or he might Kill a $5000 horse. In addition to pay- 
ing the damage in either case, there would be the expenses of a law 
suit, lawyers’ fees, loss of time, annoyance, etc. Under a liability policy 
the company, which has a trained department for looking after just such 
cases, handles the claim from its beginning until a settlement has been 
made. If an unjust claim is made, the liability company does not settle 
to avoid annoyance or the expense of engaging counsel. A 20-horse- 
power car costs for liability insurance $43 a year. If such a policy is 
kept for ten years, the owner of the car will have paid $430. If he has 
one law suit for injury to a person, his lawyer alone will probably send 
him a bill for this amount. It may readily be seen that the owner of an 
automobile cannot afford to carry his own liability insurance. 

How to Sell Automobile Insurance—The first requisite in salesmanship 
is to find a customer—a man who wants the article for sale and who has 
the money to pay for it. The owners of automobiles spend money freely. 


,If they do not have the money to spend they do not run cars. There are 


thousands of men in this city who are spending money in this way and 
who are willing to spend, not only the amount necessary for gasoline 
and tires, but also for insurance; $300 more or less does not make much 
difference to the owner of an automobile. 

A consideration of importance to the salesman is to be able to meet 
his customers with the least possible waste of time. We furnish the 
names of owners of automobiles. Not one-half of them has all kinds of 
insurance, and most of those who are insured have not as low a rate as 
we can give them. The policies of those who are insured all expire 
within a year, and if something better is offered, a change will prob- 
ably be made. 

There is a greater demand for automobile insurance this year than 
ever before. Sales in other lines have decreased, but the number of 
automobiles has increased. There were about 9000 licenses for new 
machines issued in New York during the first six months of 1908, and 
probably an equal number of new machines purchased by people living 
near New York, and in many instances doing business in New York 
city. The names of about 500 recent buyers are reported to us each 
week. The number of machines in use five years hence will be many 
times the number now used. 





Premium Collections. 


Fifteen casualty companies were represented at a meeting held at the Law- 
yers Club, New York city, on September 9. The purpose of the meeting was 
to secure greater promptness on the part of brokers in the payment of liability 
premiums. An agreement was arrived at under which brokers will be given sixty 
days in which to make remittances, and in case of non-payment in that period 
notice of cancellation of policy will be sent to the assured. The company repre- 
sentatives present who signed the agreement unanimously being: Edmund 
Dwight, Employers Liability; David Meiklejohn, Travelers; H. R. Schneider, 
for Payne & Ramsey, Norwich and London; Geo. E. Taylor, New Amsterdam 
Casualty; Frederick J. Walters, London Guarantee and Accidenf; J. M. Smith, 
Frankfort Marine, Accident and Plate Glass; James F. Peavey, Ocean Accident 
and Guarantee; William C. Mulvey, Maryland Casualty; J. G. Cloud, American 
Fidelity; C. A. Timewell, Standard Accident; Daniel A. McCann, Peoples 
Surety; R. S. Keelor, Empire State Surety; G. S. Malcolm, United States 
Casualty; Wm. J. Gardner, Etna Life, and Cc. S. S. Miller, Casualty Company of 
America. The Travelers has since stated that while it is in full accord with the 
movement, it will not bind itself while one of the large liability writing com- 
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Fire Insurance 


panies (the Fidelity and Casualty) remains free in the matter of brokers’ collec- 
tions. The companies will hold another meeting to-morrow afternoon at the 
office of the United States Casualty. 





Casualty Notes. 
—The Pacific Mutual Indemnity Company has been licensed in Connecticut. 


—W. V. Otto, general agent of the United Casualty, has resigned to manage 
the claim department of the Pittsburg Casualty Company. 


—The promoters of the Colonial Accident and Casualty Insurance Company 
have decided to change its name to the Enterprise Accident and Casualty Com- 
pany. 

—On September 1 H. M. Coudrey & Co. of St. Louis transferred their agency 
from the United States Fidelity and Guaranty Company to the American Bond- 
ing Company. 


—Ernest J. Miller, formerly manager of the burglary department of the Etna 
Indemnity, has been appointed assistant manager of the burglary department of 
the National Surety. 


—The semi-annual statement of the Casualty Company of America, verified by 
the Audit Company of New York, shows that on June 30, 1908, the company had 
total assets of $1,914,212 and a net surplus over its $500,000 capital amounting to 


$283,101. 


—The Bartley J. Doyle Company of Cleveland has purchased the business of 
the Leslie H. Webb Company and will represent the Casualty Company of 
America and the Massachusetts Bonding and Insurance Company as general 
agent for Ohio. 


—The organization of the Union Casualty Insurance Company of Philadelphia, 
which has been under process some time, is progressing steadily. The com- 
pany completed the sale of the first $100,000 of stock some months ago and 
purchased the building at the corner of Sixth and Walnut streets. 


—The German Commercial Accident of Philadelphia is pushing a new contract 
which sells for five dollars a year and provides a minimum principal sum of 
$2000, which increases ten per cent for five years. The contract also provides 
$15 a week for five weeks for accidental injury, and $15 a week for disability due 
to certain specified diseases. 


—The Lumbermens Accident Company of Louisiana, which proposes to do an 
industrial life business, has applied for a charter. The proposed capital is 
$35,000, and the officers and board of directors consist of Lynn Dinkins, presi- 
dent; John Dibert, vice-president; James E. Warner, secretary; Charles H. 
Black, treasurer; Fritz Salmen, L. H. Price and A. T. Gerrans, directors. 


—President Green of the Pacific Coast Casualty Company was in Chicago 
recently en route home from a visit in the East. He had been to New York, 
Philadelphia, Detroit, Cleveland and Indianapolis, with a view to opening new 
agencies. He stopped at Omaha to look into the matter of the company’s present 
status with the Nebraska Department. He describes his visit East as most in-° 
teresting. 





Surety Notes. 

—Edwin Gott has resigned as vice-president of the Massachusetts Bonding 
and Insurance Company. 

—President Fred M. Blount of the Illinois Surety will soon start on a tour 
of the company’s agencies. 

—Charles W. Disbrow, who has had charge of the mountain department of the 
United States Fidelity and Guaranty Company at Denver, has succeeded the 
H. M. Coudrey Agency as manager at St. Louis. 

—The Etna Indemnity and the Fidelity and Deposit have compromised with 
the Broome County (New York) Board of Supervisors for $80,000 in lieu of 
prosecution to recover $400,000 of county funds misappropriated during the term 
of office of David B. King, former County Treasurer. 








Acknowledgments. 


—Bound volume of The Surveyor, covering the year 1907. 

—Fortieth annual report of the Insurance Commissioner of Marine, covering 
the condition and business of all insurance companies operating in that State, as 
of December 31, 1907. 

—Annual report of the Commissioner of Wisconsin for the year ended Decem- 
ber 81, 1907, covering the condition and business of all fire insurance companies 
operating in that State during 1907. 

—Part I., Fortieth Annual Report of the Insurance Superintendent of Illinois, 
covering the standing and business of all fire and marine insurance companies 
operating in that State as of December 31, 1907. 








TOO LATE FOR CLASSIFICATION. 





—D. C. Packard of Denver, Col., general agent of the Sun of London, died 
last week, after a protracted illness, aged fifty-seven years. The deceased leaves 
a widow and a daughter. The local business of Mr. Packard will be continued by 
the J. B. Packard Insurance Agency, a corporation. 
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REPORTS OF FIRE INSURANCE COMPANIES. 





In this department will appear, from week to week, the latest state- 
ments of licensed and unlicensed fire insurance companies operating in 
the United States, together with other information concerning them of 
interest to policyholders, company officials, agents and brokers. The 
data presented in this department will also be published in the form of a 
monthly supplement to the book entitled “Reports of Fire Insurance 
Companies,” which is published annually, in June, by The Spectator 
Company. Prices: Book, with monthly supplements, one year, $7; book 
only, $5; monthly supplement only, $2 per annum. 


Atlanta-Birmingham Fire Insurance Company. 
Prudential Fire Insurance Company, Atlanta, Ga. 


Judge Newman, of the Federal Court of Atlanta, has approved the payment of 
a 40 per cent dividend on all approved general claims of the Atlanta-Birmingham 
and Prudential Fire Insurance Companies. The bonds formerly belonging to 
these two companies have been sold to good advantage by Receiver Sexton. 
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Danube (Donau) Insurance 
Assets (Excerpt Lire), Dec. 31, 1907. 


Mortgage loans on real estate. $150,400 
Bonds and stocks owned....... 1,241,308 
Due from reins. companies.... 102,458 
Cash in office and bank........ 111,523 
Agents’ balarices «.............. 0,068 
Interest and rents accrued..... 8,751 
Various debtors .............-- 7,725 
Bonding account (agents and 
management) .............06+ 14,400 
Patel eee 6k ks $1,896,633 





Company, Vienna, Austria. 


LiaBiLities (Excerpt Lire), Dec. 31. 
Net losses unpaid.... 
Unearned premiums . este 
Due to reins. companies....... 





VariOUs CrEGHOrs 2:5... 600655. 21,062 
Agents’ and management bond 
| EERE SOOT Oe 14,400 
Unpaid dividends ............. 55 
Balance of life ins. branch..... 217,926 
Profit reserve ....... , 000 
Special reserve ...... 32,000 
Special reserve (hail 
insurance) ......... 40,000 
Fund, depreciation of 
SECUIITIES 2... cecccd 82,475 
——— 354,475 


Total liabilities, except capital. $1,432,641 
400 


Capital paid up 
Profit balance 


63,992 
Ege een oe Newt $1,896,633 


Europa Reinsurance Company, Berlin, Germany. 


AssETs, DECEMBER 381, 1907. 


Stockholders’ notes 
Mortgage loans on real estate. 


Bonds and stocks owned..... 427,339 
Cash in office and bank........ 129,305 
Due from reins. companies.... 273,181 
Due from life ins. companies.. 143,461 
Interest accrued ............... 2, 
ete) enbite—.n6sccskess $1,723,824 





LiaBiLitTies, DECEMBER 31, 1907. 
Net losses unpaid (all br’ch’s) $145,371 





Unearned premiums (all br’s). 496,270 
Balance of life ins. companies. 37,307 
Due other companies.......... 236,653 
Unpaid dividends.............. 
Reserve fund ........ $17,250 
Special reserve ....... 9,000 
— 36,250 
Total liabilities, except capital. $952,069 
OT Re ea cs ee 750,000 
PPOMC WAIGUCE. 6. occ oeccccveccss 21,755 
WME 2G core ncea et naeas $1,723,824 


Business of 1907.—Net premiums (fire), $1,169,301; los id . 
expenses (fire), $212,394; dividends, $15,000. Oe PS SOR eee 


Gladbacher Fire Insurance Company, M. Gladbach, Germany 


Assets, DrecemBER 31, 1907. 


Stockholders’ notes ........... $1,200,000 
Real estate owned ............. 45,077 
Mortgage loans on real estate. 381,625 
Bonds and stocks owned...... 4,783 
Due from other companies.... 685 
Cash in office and bank....... 210,764 
Agents’ balances ..........2+.+ ,950 
Interest accrued .............. 2,798 
Salary advances, etc........... 503 

SOR: GHBONE: ic ccsevcecs $2,994,185 


Business of 1907.—Net premiums (fire), $1,068,433; 


expenses (all branches), $2,425,834. 





LiaBILities, DecemBER 31, 1907. 


Net losses unpaid.............. $168,20 
Unearned premiums .......... 739,916 
Due other companies ......... 54,643 
Unpaid dividends ............. 330 
Reserve fund ........ $150,000 
Extra reserve ........ 85, 
Pension fund ........ 7,842 
——- 342,842 

Total liabilities, except capital. $1,305,937 
OO RE SS, ,500, 
PWOOMUIBOINNCE 66665550 3cs%ccank 188,248 

OOM ey neta schon veuleee $2,994,185 


losses paid (fire), $628,042; 


Hamburg Insurance Company, Hamburg, Germany. 


Assets, DECEMBER 31, 1907. 


Stockholders’ notes ........... $750,000 
Mortgage loans on real estate. 266,250 
Bonds and stocks owned...... 562,567 
Balance with ins. companies.. 260,648 
Cash in office and bank........ 226,385 
Agents’ balances .............. 69,188 
Interest accrued ............... 7,854 
Various debtors .:............. 19,366 

Total assets ............. $2,162,258 





Liasixities, DecemBer 31, 1907. 


Net losses unpaid ..........:.. $288,478 
Unearned premiums .......... 601,218 
Due other companies ......... 14,699 


Unpaid dividends .............. 62 
Capital reserve ................ 
Various creditors .............. 
Total liabilities, except capital. $1,132,463 
ROMENMNUS oe: Sielelesiclviera.s.s 2o'e5un co eeete 000, 

Profit balance 


teciineiskeeeae $2,162,258 





Hudson Underwriters, New York. 


The Lumber and the Adirondack Fire of New York will shortly commence the 


issuance of yoienes under the 
contemplate 


1 title of the Hudson Underwriters. 
in the present method of handling the business of the two com- 


No change is 


panies, but will carry on as heretofore their lumber and woodworking depart- 


ment, which constitutes by far the largest portion of their business. 


Newman & 


MacBain will be New York city metropolitan district agents. 
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Leather Trades and General Insurance Company, Ltd., 
Liverpool, Eng. 
This comeaht. formerly the Tanners and Leather Trades, writes surplus lines 
t 


in the United States on sprinklered risks only through C. P. Wurts of Chicago. 
Its financial statement as of December 31, 1907, showed the following: 









ASSETS. ; 
Ti vectiiOt Oe OGRE oreo oe ret rec cers recte aide tecnddensunsstacnsencerus £27,841 
Qutidey Gee ace he ae ve cose beste rats onsdeuaen vacasnawessas need suse 3,206 
Sundry GOMOD sacicpaebcdinco= cas ces conse vceasswaqvcaneseddseuseuars@nd« 9,714 
Cash ist Digtile GAG TM OMICO.. cc ike chin cbc ieee lees Cee saweee teen cs 5,186 
Cle. AGRRMERE ew oo con cacy es wLaninnnseccnaeessicgacs Roeenne wee ens age 134 
LIABILITIES. £46,081 
Capital authorized— 
£200,000 in 20,000 shares, value £10 each.................. £200,000 
‘apital subscribed— 
«3B 000 shares, of which £1 per share is paid...............-+2-eseeees £16,000 
Ginidhey CEMRIE NE teens Ses crcecanvates cates es .ocunotancenavdaessanscon sek 7,534 
Reserve funds, viz.— oe 
Gaeta oor cote ak sc sar ede t ater hice cis as adencaa dss cddanaweyan tensaealememns 5,38 0 
Reserve for unexpected risks 7,306 
Profit and loss account at December 31, 19)6.............0000+ 
T pat Bie aa bla s o> eater une a ews.s'e 50.5 46 60s.6 £960 
PreCEOEE HOON ioe cc cnn gksiescécuccnnas yeacekeare 262 
—_——_——- 1,222 
£1,096 
Add profit (DiS HOOP icccscccsennscsecwentasescseress £10,042 
Less loss on investments written off.............. 1,246 
___— £8,796 
-_—__- 9,391 
Patel. ii cuc Souk nenavc can casted cee cemnids idles Ranta gues eieads natwaae £46,081 


The business in 1907 was as folows: Net premiums, £36,507; total income, 
€37,503; losses paid, £15,899; commissions, £9410; expenses of management, 
€1991; income tax, £160; total disbursements, £26,461. 


Minerva Retrocessions and Reinsurance Company, Cologne, 
Germany.' 


Assets, DrceMBER 31, 1907. LIABILITIES, DECEMBER 31, 1907. 


Stockholders’ notes ........+.- $450,000 | Net losses unpaid.............. $327,583 
Mortgage loans on real estate. 656,000 | Unearned premiums ........... 1,077,232 
3onds and stocks owned...... 270,390 | Capital reserve ................ 502 
Due from other companies.... 265,680 | Various creditors .............. 44,586 
Cash in office and bank........ 97,398 _— 
Outstanding from life insur- Total liabilities, except capital. $1,450,424 
ance DUSINESS ......-ccesecees MOG | CARMBE «« cccaguasterusosecscart soe ,000 
Interest accrued .......2..c..0e $190'| Prot: halantee-. 2. 2.22.5. 103,409 


Total assets ...........02 $2,153,833 EA $2,153,833 


Nadeshda Marine and Fire Insurance Company, St. Peters- 
burg, Russia. 





Assets, DECEMBER 31, 1906. LiaBILITIES, DECEMBER 31, 1906. 
Real estate owned........-eeees $443,320 | Net losses unpaid.............. $520,058 
Due from other companies for Unearned premiums .......... 775,572 
FOINGUPANOE iseves savcusee sexs 623,894 | Due other reins. companies... 276,297 
Bonds and stocks owned...... 252,985 | Government dues .............. 143,270 

Cash in office and bank....... 134,564 | Capital reserve .....cccccccesee 250, 
Various Gebers” «cc cccccsevescs 768,114 | Due insurance committee ..... 675 
ENVONEOEN W554 056 sce 04 cvek eos 6,295 | Various creditors ............. 138,834 
DONGING BCCOUNE 6......65%.000 1,925 | Bonding account .............. 1,925 
Expenses for next year........ 1,258 —-— 
Other enterprises (investm’ts). 23,513 | Total liabilities, except capital. $2,106,631 
ORE 5c dncn cama dessoced aenne var JOR Fee | Caneel s..c0sscccas'ssevencwdeeses 250,000 
Total assets and loss bal. $2,356,631 Total liabilities and capital. $2,356,631 


The business year of 1906 in the fire branch shows a small profit, $460; the 
marine branch, however, showing a loss of $85,254. A German newspaper states 
that the Nadeshda ceased business in March, 1908, but will meet demands in full. 


Netherlands Lloyd Insurance Company, Amsterdam, Holland. 








Assets, DecEMBER 31, 1907. LIABILITIES, DECEMBER 31, 1907. 
Stockholders’ notes ..........++ $1,496,000 Net losses unpaid ............. $157,717 
Mortgage loans on real estate. 74,224 | Unearned premiums .......... 318,256 
Bonds and stocks owned...... 107,992 | Due reinsurance companies.... 225,635 
Coligtecdl “Waee acnacecsoccs nes 447,525 | Unpaid dividends ............. 1,065 
Cash in office and bank....... 54,883 | Participating profits ........... 16,912 

* Due from other ins. companies 90,083 | Various creditors .............. 18,450 
Agents’ balances .......+.-.s. 168,388 | Reserve fund ......... $85,000 
Due from assured direct...... 53,539 | Special reserve ...... 106,635 
Interest accrued ..........0--- 1,495 | —— 191,635 


Various debtors (not itemized) 207,387 | —_— 
| Total liabilities, except capital. $929,670 


L-CaQMal « cvauny cess tecceae ta vec 1,700,000 
i DEORE MAMNER Sovak cae vouH acu 71,846 
flu nn ee $2,701,516 "FONG x ida ceutneteas decusns “$2,701,516 


Northwestern Fire and Marine Insurance Company, Minne- 
apolis, Minn. 
The directors of the Northwestern Fire and Marine have voted to increase the 


company’s capital stock from $200,000 to $500,000, the new stock to be sold at a 
premium, thus creating an additional sum, which will be added to surplus. 


South Carolina Mutual Insurance Company, Greenville, S. C. 


Judge De Vere of Greenville, S. C., has signed an order placing the South 
Carolina Mutual in the hands of R. F. Watson as receiver. 


Stuyvesant Insurance Company, New York. 


At a recent meeting of the directors of the Stuyvesant it was decided to in- 
crease the capital stock of the company from $200,000 to $400,000 and add $100,000 
to surplus by selling the new stock at 150. 
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Pannonia Hungarian Reinsurance Company, Budapesth, 





Hungary. 

Assets, DEcEMBER 31, 1907. l LiaBILities, DecemBer 31, 1907. 
Real estate owned ............. $211,592 | Net losses unpaid ............ $120,302 
Bonds and stocks owned..... 952,653 | Unearned premiums .......... 396,165 
Collateral 16GRS cc cccsevcess.-s 32,946 | Various creditors ............. 141,862 
Cash in office and bank....... 170,136 Unpaid dividends ............. 1,404 
Due from other companies.... 51,625 | Profit reserve ........ $200,000 

| Special reserve....... 133,340 

| Pension fund ....... 66,421 

| ———— 399,761 

Total liabilities, except capital. $1,059,494 

VERMMME WONE Winn. a cesegacenes 240,000 

bg ee a eee 119,458 
Total assets .............. $1,418,952 | | 5 A Peer ae $1,418,952 


Rhenish=-Westphalian Reinsurance Company, M. Gladbach, Ger. 


Assets, DecemBerR 31, 1907. LiaBiLities, DecemBer 31, 1907. 


Stockholders’ notes ........... $540,000 | Net losses unpaid ............. $212,278 

Bonds and stocks owned..... 648,706 | Unearnea premiums .......... 998,125 

Balance with other companies. 351,497 | Due other companies.......... 69,850 

Cash in office and bank....... 118,041 | Various creditors ............. 47,757 

AmOnis” TOIAMGES 60 ciiccccscces 5,861 | Unpaid dividends ........«..... 222 
TetOrOGt GECIMEE (occas ctacnacss 2,970 | Capital reserve ...... $150,000 
Balance (life insurance reserve Dividend fund ....... 67,500 

OIE oo ciao tese a aeress 541,372 ——_ 217,500 

| Total liabilities, except capital. $1,545,732 

IE a hacwedsexs ctcnensiauses 600,000 

Profit belance ..........2.2:..5. 62,715 

Totel MB is c2ireiesnr $2,208,447 | 7S i ancy pe cee Ee $2,208,447 


Securitas Reinsurance Company, Vienna, Austria. 
Assets, DeEcEMBER 31, 1907. | LiaBILities, Decemper 31, 1907. 


Bonds and stocks owned...... $321,978 | Net losses unpaid.............. 
Cash in office and bank 331,550 | Unearned premiums 
Interest accrued .....cccecesees 4,456 | Due other companies 





Balance with other companies. 180,005 | Various ey omer cass 
| Unpaid dividends ............. 





| Capital reserve ................ 
} PORES A 3 
: Total liabilities, except capital. $558,824 
COMMA BOND 505 00s ccc scwe nos 240,000 
eo. gy! ee eer 39,165 
ROR SNORE os occasion $837,989 | MIS Five nnetacuaendecs $837,989 


South Germany Reinsurance Company, Munich, Bavaria. 
Assets, DeceMBER 31, 1907. LiasBiLities, DecemMBER 31, 1907. 





Stockholders’ notes ........... $687,500 | Net losses unpaid.............. $732,728 
Real estate owned ............. 19,050 | Unearned premiums .......... 1,909,634 
Bonds and stocks owned..... 826,403 | Due reinsurance (life branch). 83,105 
Due from other companies.... 1,585,312 | Due other companies.......... 490,297 
Cash in office and bank....... 181,235 | Capital reserve ...... 5 
Interest aCcrued ...6..cccccees 5,186 | Pension fund......... 13,666 
TENN oo cs casavacdaccdccee ss 1,250 —- -— 14,215 
Debit balance, life insurance —_——— 
COMMENG seas pccvasxenscnnscuns 523,162 | Total liabilities, except capital. $3,229,979 
Participation balance, Atlas, 
WIMMEN cn scdsandacdiecesncene SIR GOR ao cok acc pe cdadeaneece 1,000,000 
MITC oo eck saorcccvosdicncces 13,075 
TteE BENNER a cncdeccntase $4,243,054 MA ens ves kenues kuaenes $4,243,054 


Business of 1907.—Net fire premiums, $1,974,267; losses paid (fire), $1,233,231; 
expenses (fire), $491,172. The impairment of 1906 was wiped out in 1907, leaving a 
net profit balance of $13,075, viz.: $250,000 from capital, and $86,640 from 1907 
pony gg total profit in 1907 having been $99,715, and the 1906 impairment, 


Swiss Reinsurance Company Zurich, Switzerland. 


Assets, Decemper 31, 1907. LiaBitities, DecemBer 31, 1907. 


Stockholders’ notes ........... $1,200,000 | Net losses unpaid (including 
Real estate owned............. 70,000 | all branches) ........--.eccee $2,236,392 
Mortgage loans on real estate. 3,281,607 | Unearned premiums (ali brs.). 5,032,930 
Bonds and stocks owned..... 3,428,716 | Due other companies.......... 635,914 
IE 5 Fine cccdanctcecvecisee 40,000 | Various creditors ............. 5,472 
Interest-bearing deposits...... 193,725 | Reserve fund ........ $200,000 
Cash in office and bank....... 210,882 | Special reserve....... 140,000 
Interest accrued .............. 73,923 | ———__ 340,000 
Balance with other companies. 629,051 | —__—. 
Balance, life ins. companies.. 793,427 | F No liabilities, except capital..$8,250,708 
oS eae areas raat-3 ,600, 
PE INGE hc cn cscccacesncse 70,622 
—_——— | — 
DOR MROONE cv avciecesecess $9,921,331 | WRUNREI 6oG3 Sdandecscdecesten $9,921,331 


Vienna Reinsurance Company, Vienna, Austria. 
Assets (Except Lire), Dec. 31, 1907. , Liapinitries (Except Lire), Dec. 31, ’07. 


Stockholders’ notes...........-. $150,000 | Net losses unpaid.............. $425,343 
Real estate owned ............ 152,000 | Unearned premiums .......... 721,291 
Bonds and stocks owned...... 765,042 | Due other companies.......... 232, 
Due from other companies.... 447,471 | Reserve (real estate deprecia- 
Cash in office and bank....... 459,337 SIN oairan hades acelricek 22,400 
WCE 5 cuca s gicccedecesses<as 23,570 me MO 5c ace cavecaenke 57,934 
Various Gebtors .....cccccccces 2,868 Pe ia oe 
Various debtors (current ac- » Total liabilities, except capital. $1,459,857 
COMINEE Soba) cu tinier nasekun eo Se es ae ere 000 
EME WOIRMOE 5 acc cemeveceensse’ 58,985 | eet tte 


sen NM Sete hiedxt de wabh cents $2,059,857 
Total assets and loss bai. $2,059,857 

Business in 1907 (all Branches Except Life).—Premiums, $1,806,505; total in- 
come, $3,174,648; losses paid, $1,273,997; total expenses, $3,089,643;- profit, 1907,°- 
$85,005. This profit was used to partially wipe out 1906 impairment, viz.: 1906 
loss, $143,990; less 1907 profit, $85,005; leaving 1907 loss balance, $58,985, as. per. 
balance sheet. 
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_ Beency Wants. 


WANTED—A few amaneis Life Insurance Stock salesmen 
who can furnish gilt-edge references, to place stock fora 
Million Dollar Company. ‘The first of its kind to organize in 
its respective State. Address R., care of The Spectator 
P. O. Box 1117, New York City, N. Y. 


Company ‘Representation Wanted. 








The agency of one or more Fire Insurance Companies is wanted for 
this City and State. Iam well and favorably known and control de- 
sirable business, which can be greatly increased through representation 
of conservatively conducted companies. 


JULES A. GAUCHE, 


904 3 Sravier Street, New Orleans, La. 








THE EMINENT HOUSEHOLD OF 


COLUMBIAN WOODMEN 


ATLANTA, GEORGIA 
STRONG, SECURE AND SURE 


nsures against Death, Insanity, Total Disability, Partial Disability, Old Age at Seventy, Loss of Eye, 
Loss of Leg, Loss of ‘Arm, Broken Leg, Broken Arm, and against the 


Forfeiture of Insurance while Ill and Mentally Disqualified. 


BROADEST IN BENEFITS. PROMPTEST IN PAYMENT OF 
CLAIMS. STRONGEST IN FINANCIAL PLAN. 


No Order nor Company in the World dares challenge these Points. 
Larger surplus in ratio than any Order ever organi rebly larger surplus than any other Order 
at double the age. 


The Family Fraternity. The Premium Fraternity. The Permanent Fratemity. 
Good Opportunity for Stock Company Agents and Fraternal Organizers. 


OFFICERS : jenten B. Frost. J. G.St. Amand. Peter F. Clarke. iaear - ae, M. » 
Genera’ 1 Clement A. Evans. Counselor: Hon. Hoke Smith. 


OPPORTUNITY for managers and solicitors for the 
latest and approved plan of industrial insurance. Will 
give liberal renewal contract. Call or write 809 Mutual 
Life Building, Buffalo, N. Y. 


MANAGERS 


In New England, New York, New Jersey, Maryland, 
Penna., to write Health and Accident Insurance. 
Liberal Policies. Liberal Compensation. 


FEDERAL CASUALTY COMPANY, Detroit 
1907--Income $371,000 Assets over $200,000 











An interesting proposition to those carrying 


FRATERNAL INSURANCE 


Liberal Commission to Agents, 


AMERICAN SERVICE UNION, 253 Broadway, N. Y. City 
AWndependent Adjusters. < 


HRASHER HALL 
Independent Adjuster 


Large stock losses where book statements enter into 
the adjustments a specialty. Gives personal attention to 
settling losses anywhere in the West or South. Address 

159 La Salle Street, Chicago, III. 


_ Company Representation Wanted. | 

















WM. H. F. FIEDLER, Pres. 


Fiedler Real Estate Corporation 
142 MARKET ST., NEWARK, N. J. 


WM. C. FIEDLER, Treas, 


desires to secure representation of first-class 


FIRE INSURANCE AND 
CASUALTY COMPANIES 


An opportunity for companies seeking energetic and reliable agents 
of exceptional standing. 
No concern in Newark is better and more favorably known than ours. 
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Reporting and Adjusting Companies. 











THE HOOPER- HOLMES INFORMATION BUREAU 
87 NASSAU STREET, - NEW YORK CITY 
INSPECTION DEPARTMENT 


This Bureau, through its inspectors and local correspondents, is prepared to make prompt and 
thorough inspections and investi gations of applicants, claims, agents, and medical examiners, for 
life and accident companies at all points throughout the U. S. and Canada. We offer exceptional 
facilities for service a this character, having over one million records on file for reference. We 
have recently acquired the business of the Holmes Mercantile Agency of New York, thus adding 
materially to our facilities. Blanks for reports furnished on application. No contract or sub- 
scription required, bills being rendered monthly. 


W. DE M. HOOPER, President. BAYARD P. HOLMES, Vice-President 








Prominent Agents and Brokers. 


PERCY B. DUTTON 


ROCHESTER, N. Y. 


New York State Manager 


Humboldt Fire Insurance Co., of Pittsburg, Pa. 
Teutonia Fire Insurance Co., of Pittsburg, Pa. 


RWIN & GRIFFIN, NEW ORLEANS, LA. 
General Agents, Louisiana and Mississippi. 


Delaware Fire Insurance Company of Delaware. 
National Lumber Insurance Company of Buffalo, N. Y. 
Adirondack Fire Insurance Company of New York. 
Lumber Insurance Com 4 of New York. 
City of New York Insurance Company. 
Frankfort Marine and Accident Insurance Company of Germany. 
New York Plate Glass Insurance Company of New York. 


ARRY M. COUDREY AGENCY CO. Correspondence Solicited 

General Insurance Agentsand Brokers 1326-1346 Pierce Building, ST. LOUIS 

Commissions Paid Non-Resident Agents and Brokers. Long Distance Telephones 
Representing: 


Norwich Union, Hamburg-Bremen, Philadelphia Underwriters, nbs of E Orient, New 
Hampshire, Austin, Ohio German, Conn., Springfield, eo of eee, 
General Accident, U.S. Fidelity and Guaranty Co., N > Voy 
lass, ‘London Guarantee and Columbia 

















HERBERT Buxton, Pres. and Mgr. L. AustTIN JoHNson. Sec. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 63 Wrrttam Street, New Yors. 


Corresnondence Solicited. 


H W. BEALS 
New York Suburban Territory 

Brokers Protected 
Telephone 3052 Jchn 





Full Commissions Allowed 
76 William Street, New York City 





D O’S. MOONEY & CO. 


Strictly Surplus Insurance a Specialty 


20 Years’ Experience 


171 LA SALLE STREET, CHICAGO, ILL 





Surplus Insurance 
British Companies and London Lloyds 


Soemaniered s and bis pe gone Risks written in any amounts up to $100,000, 
Immediate binders given d Losses paid promptly at New York Office. 
LIBERAL COMMISSIONS. paid to Brokers. 


SEDDON UNDERWRITING COMPANY 
Telephone, 3795 John has. A. Seddon, President 
London Oflice, 29 & 30 Old Jewry, E. C. 84 WILLIAM STREET, NEW YORK 
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_Brominent Agents and Brokers. 


Prominent gents and Brokers at Chicago. 








H. E. SCHARLACH 


FIRE UNDERWRITER 


U. S. Attorney 
Property Insurance Co., Ltd., of London 


Surplus Lines written throughout the United States and Canada. 
Correspondence Solicited. 


306 CALIFORNIA STREET 
wind PRENS EO, <Ah. 


ROBERT R. TUTTLE, 
SYRACUSE, N. Y. 


Manager Eastern Department for six reliable 
fire companies. 


Correspondence invited concerning agency or surplus lines 





HE JOHN L. DUDLEY, JR., COMPANY 
FIRE UNDERWRITERS 


UNITED STATES GENERAL AGENTS 


Law Fidelity and General Insurance Corp., Ltd., of London 
Law Car and General Insurance Corp., Ltd., of London, 


Surplus Lines Throughout the United States Handled for Brokers, 
Correspondence Solicited 


PROMPT SERVICE GUARANTEED 
45 WILLIAM STREET, NEW YORK. 


WARREN M. KIMBALL & CO. 


84 WILLIAM STREET, - - - NEW YORK CITY 





Surplus Lines 


Strong European and American 


Stock Companies and London Lloyds 


Liberal Commission 


Prompt Service 





Established 1870. 

AN HOUTEN & SHERWOOD COMPANY 
LOUIS SHERWOOD, President. 

15 EXCHANGE PLACE, ~- - - - 


General Insurance Agents for New Jersey. 
Fire, Casualty, Automobile, Plate Glass, Fidelity Bonds. 


JERSEY CITY 





L. PETTIBONE & CO. 
Surplus Lines 
NEW YORK 


Best Companies Prompt Service 


19 Liberty Street 





W. C. Bennett. ESTABLISHED 1869. J. Burns Allen. 


HARLES TREDICK &CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia Pa. 
Special Attention Given to Surplus Lines 





CHURCHILL WHITTEMORE CO. 
e 118-120 N, FOURTH ST. (1st Floor Pierce Bldg.), ST. LOUIS, MO. 
Commonwealth, North River, Continental, Garden, Saint Paul, Commerce, Williamsburgh City, Mercantile, 


Nassau, Camden, Bastern, Granite State, Sea! Rhode Island, Stuyvesant, Ins. Und. G., Pei, ited States, 
Commission allowed Non-Resident Agents on Insurance on ST, LOUIS properties. 














GEo, W. MONTGOMERY M. L. C. FuNKHOUSER 


MONTGOMERY & FUNKHOUSER 
INSURANCE AGENCY 
159 La Salle St., National Life Building, CHICAGO, ILL. 
Firemen’s Ins. Co., Newa1k; Concordia Fire Ins. Co., Milwaukee; Jefferson Fire Ins. Co. 


Philadelphia; Western Ins. Co., of Pittsburgh, Pa.; Farmers & Merchants Ins. Co. 
Lincoln, Neb.; and Lloyds Plate Glass Ins. Co., of New Vork. 


fctuarial. 














AVID PARKS FACKLER 
Ex-President Actuarial Society 
EDWARD B. FACKLER, LL.B. 
Fellow Actuarial Society 
CONSULTING ACTUARIES 
35 Nassau Street, New York (Rooms 1404-5) 





WALTER C. WRIGHT, 


Successor to EL1zuR WRIGHT 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


45 MILK STREET, Rooms 701 and 708, BOSTON, MASS. 
Western Union Code. Cable Address, ‘‘ Actuary” 





M. M. DAWSON, F. I. A. 
CONSULTING ACTUARY 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries, 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


76 WILLIAM STREET, NEW YORK CITY 





HARLES J. HARVEY, F. I. A. 


Fellow of the Institute of Actuaries of Great Britain 
and Ireland 


CONSULTING ACTUARY 


Address care of COLONIAL LIFE INS. CO , JERSEY CITY, N. Je 





 _ciaaas BARNETT, 


CONSULTING ACTUARY, 


802-3 PETERS BUILDING, ATLANTA, GA. 





R E. FORSTER, 
; CONSULTING ACTUARY, 


Arcade Building, PHILADELPHIA 





| eames W. GLOVER, Ph.D. (in mathematics) 
Consulting Actuary, 


620 Oxford Road, - . - - Ann Arbor, Michigan. 
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Fictuarial. 








J H. NITCHIE, 
ACTUARY 


153 LA SALLE STREET 


919 Association Building 


) Central 739 
Telephones; Auto 3992 


CHICAGO 





‘on L. WOOLSTON, 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT, 


630 MAJESTIC BLDG., 


DENVER, COL. 





REDERIC S. WITHINGTON, 
CONSULTING ACTUARY 
1012-1013 Fleming Building Des Moines, lowa 


Thirty years’ experience in Mutual 672 
Large and small companies and Telephone Iowa (Long 
as Actuary of Iowa Insurance Department Distance) 284 


Examinations, Valuations, Premiums, Policy Forms, Etc. Accurate work assured 


H W. BUTTOLPH . 
CONSULTING ACTUARY 





LAW BUILDING, INDIANAPOLIS, IND 


EORGE DYRE ELDRIDGE 
CONSULTING ACTUARY 
NEW YORK CITY 





Temporary Address: 
RIVERDALE-ON-HUDSON 
Telephone, 1635 Yonkers 


(30 Years’ Experience. The National Fraternal Congress Table of Mortality was 
graduated by Mr. Eldridge.) 











Public Accountants and Auditors. 


nee: F. JUDD & COMPANY, 


Certified Public Accountants 
Insurance Accounting a Specialty 


140 NASSAU ST., NEW YORK 
Telephone, 5550 Beekman 





Home Office, ae és 
Cable Address. ‘‘Audit’’ 








Life Insurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


&ndowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Egurrasie BuiLpine, Caicaco, ILL. 

















“THE PROBLEM OF THE AGENT’’ 


We will mail you FREE, the above pamphlet and several others 
that tell things of interest to general and local life insurance 
solicitors. We will also tell you about our Course of Insurance 
Salesmanship. You are interested, so write today. 


INSTITUTE INSURANCE SOLICITORS 
Box 236 E. 


PEKIN ILL. 








FIRE INSURANCE LAW CHART. 


This very convenient chart, issued annually by The Spectator Company, con- 
tains in tabular form a summary of special State Laws relating to statements 
required of fire insurance companies and other matters. Its purpose is to show 
what States have standard policy, valued policy, resident agents, anti-coinsur 
ance and anti-compact laws, or those prohibiting reinsurance in unauthorizeq 
companies; it also gives the final date when annual statements may be filed, and 
fees for filing same ; when tax statements are required, and percentage of tax ; the 
date of expiration of local agents’ licenses, and license fees. The information 1s 

1ven regarding each of the first six subjects by a simple “ yes” or “ no” for each 
tate; under the other headings the information is given complete, dates, 
amounts, etc., in full. 

Variations are amply covered by explanatory footnotes. 

~ The chart is printed in two colors, the word “tyes” appearing in red in 
every instance, and the word “no” in black. The chart is brass tipped top and 
bottom, and is printed on excellent bond paper, so that it may be hung up ina 
convenient place for ready reference. 

This chart is designed to solve many vexatious questions that arise as to the 
requirements of the different States upon the points enumerated. In this chart 
the answers can be seen ata glance. The compilation has been made with great 
care, involving much laborand research. Having been approved by the officials 
of the various Insurance Departments, it can be accepted as correct in all its 


details. 

PRICES: 

875.00 ‘ ~ ‘ : Bs F Per Hundred 
40.00 ® ° ‘ : : . : Per Fifty 
10.00 3 i ‘ ; Per Dozen 

1.00 Per Copy 





THE SPECTATOR COMPANY, Publishers 
135 William Street 


Chicago Office NEW YORK 


159 La Salle Street 


The FRANKFORT 
MARINE, ACCIDENT INSURANCE COMPANY 


and PLATE GLASS 
of Frankfort-on-the-Main, Germany 


ESTABLISHED 1865 


TRUSTEES 


RICHARD DELAFIELD, Pres. of National Park Bank. 
ERNST THALMANN, of Ladenburg, Thalma~ & Co. 
STUYVESANT FISH; 214 Broadway N. Y. 


United States Department, 100 William St., New York, N.Y. 
C. H. FRANKLIN, U. 5. Mgr. and Att'y. JNO. M. SMITH, Sec. U. S. Branch 


Employers, Landlords, Contingent, Vessel Owners, General, Druggists, 

Physicians, Elevator and Public Liabilities, Workmen’s Collective, Teams, 

Burglary, Individual Accident and Health, and Industrial Accident and Health 
DEPOSITED WITH INSURANCE DEPARTMENTS IN THE 


UNITED STATES FOR PROTECTION OF POLICYHOLDERS $600,000.00 
AGENTS WANTED FOR UNOCCUPIED TERRITORY, 





Attorney General of Ohio has ruled that Board 
Contracts are legal, the Insurance Department 
concurring. Fifty expert board contract men 
wanted immediately. Liberal advances. Address 
“D.H.G.,” care of The Spectator, P.O. Box 1117, 
New York City, N. Y. ts % $3 ‘3 





GRINNELL’S ESTIMATOR AND BUILDERS’ POCKET COMPANION. 


1 , : . hse. atau ir 
Fae ee ea RE INSURANGE ADJUSTERS. testes of all branches 
of a from excavating Og a ats a ey 
con pages 
4 Will be mailed to any address on receipt of $1.00. 
THE SPECTATOR COMPANY, 135 William Street, New York. 
Chicago Office, 159 La Salle Street 





